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GRIST MILL SOON TO QUIT 
OUTLOOK FOR OHIO MEASURES 





Fire Insurance Men Do Not Think Any 
Important Bills Will Pass This 
Session 





Columbus, Ohio, April 21.—(Special 
Correspondence.)—It looks now as if 
the Ohio General Assembly would re- 
cess May 1 and take final adjournment 
May 10. Men interested in the welfare 
of the fire business therefore are taking 
hope that no legislation will go through 
detrimental to the stability of condi- 
tions. 

This applies particularly to the com- 
promise Stewart fire insurance code bill, 
introduced in the house last week by 
the chairman of the joint committee 
which has accomplished the revision of 
the life code of Ohio. The original bill 
was a better measure, from the insur- 
ance standpoint, than the compromise; 
but both are regarded as unnecessary. 

As first drawn, it provided the com- 
mission, to bé appointed by the gov- 
ernor, should consist of a lawyer, to 
receive $20 a day; an officer or agent of 
a fire company, a resident in Ohio; a 
member of the Ohio Credit. Men’s Asso- 
ciation and a policyholder. In the com- 
promise bill, besides other minor 
changes, the personnel of the proposed 
commission is changed by substituting 
a “plain citizen” for the credit man. 
This change removes a strong factor 
for friendly and intelligent considera- 
tion of fire insurance problems, and 
weakens the proposed commission by 
so much. 

Object to the Limitation 

Some of the larger company men ob- 
ject to the limiting of the underwriter 
on the commission to a representative 
of an Ohio company as that is practi- 
cally what it would result in. They 
claim that an officer of a company 
operating in the general field would 
have a much broader vision. 

The “policy-holder” member would 
be all right, insurance men say, if it 
could be assured that a broad-guaged, 
well-informed man, such as—for in- 
stance—George W. Lattimer, chairman 
of the insurance committee of the Na- 
tional Wholesale Druggists’ Associa- 
tion, would be that man. But it is 
pointed out that nothing but the highest 
sense of public duty would induce such 
a man as Mr. Lattimer to take the 
place at the $10 a day provided for the 
non-lawyer members of the commis- 
sion; and besides, that Mr. Lattimer 
and men like him are not politicians, 
and therefore would not be likely to be 
appointed. 

Present Laws Are Adequate 

_There is no question of the neces- 
sity of the proposed legislation. Pres- 
ent laws are regarded as fully adequate; 
in some cases unduly drastic; but it is 
pointed out that the companies have 
conformed their business to these laws, 
and that any attempt at revision would 
disorganize and perhaps disrupt the 
business. Besides, it is asked, what 
could the commission do? 

There is now on the statute books the 
Howland law, providing that in case of 
total loss the face of the policy shall 
be prima facie evidence of the loss. If 

(CONTINUED ON PAGE 18) 











. 8. GADSDEN, Gun’ Act. THOS. E. GALLAGHER 
bo deen courte — Gen’l Agent Western Branch, Cincinnat!, O. 


About June first the Western Branch will be removed to 159 LaSalle St., Chicago 











The CONTINENTAL Capital, $1,000,000 


sells the most secure fire ope 
insurance obtainable. Its $16,399,452,10 
net surplus ($7,503,591.36) LIABILITIES 


exclusively protecting 
American policyholders is 
larger than that of any 
other company. 


$7,895 ,860.74 


SURPLUS TO POLICYHOLDERS 


$8,503,591.36 

















An appointment as Agent for the Continental 
Fire Insurance Co., is a sure cure for all the 
worries, cares and doubts that threaten agents 
of companies with limited assets; constantly 
changing underwriting ideas; or managements 
of uncertain permanence. 








The Continental Fire Insurance Company 


Continental Building 


Western Department 
46 Cedar Street, New York 


280 La Salle St., Chicago, Ill. 














D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B. KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 


THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets < ‘< CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 
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DISCUSS FIRE INSURANCE 


——_—- 


VARIOUS PHASES PRESENTED 





Prominent Men Appear Before the 
Grand Rapids Credit Men’s Asso- 
ciation—P. D. McGregor Talks 





Grand Rapids, Mich., April 22.—(Spe- 
cial)—The importance of fire insurance 
as a factor in the business life of a 
community was given special emphasis 
at the meeting and dinner of the Grand 
Rapids Credit Men’s ‘Association last 
evening. About 200 of the leading busi- 
ness men of the city were in attend- 
ance. 

Charles Holden, of the Holden & 
Hardy agency presided as toastmaster. 
In opening he pointed out that fire in- 
surance gives to the business world its 
greatest stability. He introduced as the 
first speaker Henry Lemoin, fire chief 
of Grand Rapids. Mr. Lemoin said that 
Grand Rapids covers a territory of 
eighteen square miles and nearly all of 
the 30,000 wooden buildings are cov- 
ered with shingle roofs. This hazard 
was shown up graphically. 

Fires From Shingle Roofs 

“We have eleven engine houses, scat- 
tered about. But fires starting in shin- 
gle roofs are on the increase all the 
time and if we have a conflagration it 
will come from this source. Another 
menace is the ignorance with regard to 
location of fire boxes. Most people 
leave this matter alone until their prop- 
erty is ablaze. We need more pumps, 
mains and hydrants, especially in dis- 
tricts where factories are springing up. 

Adjustments Are Discussed 

Z. Clark Thwing, manager of the 
Grand Rapids Veneer Works, spoke on 
the topic, “Restrictions Governing an 
Adjustment After a Loss by Fire, from 
the Assured’s Standpoint.” He said in 
part: “The policy is full of restrictions, 
and the contract contained therein is 
more severe than most of us know.” 
He pointed out several restrictions, and 
finally acknowledged that these might 
have been wisely inserted after all to 
protect companies against careless and 
dishonest men. In closing he referred 
to the hazard of dry kilns and dust fans 
in factories, the latter driving the flames 
through the factory. 


State Agent Vernor Talks 


“Restrictions Governing an Adjust- 
ment After a Loss by Fire, from an Ad- 
justor’s Standpoint” was discussed in a 
clear and logical manner by Frank A. 
Vernor, state agent of the Queen. Mr. 
Vernor first took up restriction by 
terms of the policy, under which he 
considered the amount of the policy, 
cash values and the direct loss. 

Then he spoke of restrictions by the 
courts, in respect to the doctrine of 
waiver, and the manner of adjustment. 

The attitude of the assured, his sus- 
picion, his loose bookkeeping, especial- 
ly in the smaller towns, and the em- 
ployment of public adjustors—or, as 
he called them, “barnacles” — were 
shown to figure largely in adjustments 
of losses. 

Then Mr. Vernor showed how restric- 
tions governing adjustments of losses 
obtain through the attitude of the pub- 
lic. The police and fire departments 

(CONTINUED ON PAGE 9) 








2 





THE WESTERN UNDERWRITER. 


April 23, 1908 








COMPANY CHARACTERISTICS 


—_ 


INTERESTING IOWA FEATURES 





Some of the Peculiarities of the Fire 
Insurance Institutions of 
Des Moines 





BY WM. 8. CRAWFORD 


Des Moines, April 22.—lowa fire com- 
panies are in a class by themselves. 
Probably in no other state in the union 
have the home companies so large a 
part of the business, and in none have 
the home companies cultivated the field 
more intensely. One officer said to me, 
“Some of the outside companies feel 
that they do not get their share of the 
business. With one field man in Iowa 
they expect a business such as we get 
who have six or seven field men.” 

Until recently all the Iowa compa- 
nies, with few exceptions, have confined 
their operations to the home state, and 
they have raked it over with a fine- 
tooth comb. It was the only state many 
of them could operate in, on account of 
their small capital and the low reserve 
requirements of Iowa. To get volume 
they had to apply intensive cultivation. 

Era of Expansion Sets In 

The last few years have seen a great 
awakening, however. The Iowa com- 
panies have been looking out upon the 
big world beyond the state borders. 
Some, like the Dubuque Fire & Marine 
and the Hawkeye, have sallied boldly 
forth to become national companies. 
Others, like the Des Moines, Atlas, 
Merchants & Bankers, Capital, Anchor 
and Security of Davenport, have gone 
more slowly, entering one or two states. 
Others, like the Century and the State, 
have stayed at home. Some have gotten 
a certain amount of outside business as 
reinsurance. The State is one of these. 
Several of the companies have tried 
surplus line writing. Some soon got 
suspicious of it and quit. Others are 
pleased with results and others never 
entered this field at all. 

The Commonwealth of Ottumwa has 
entered a number of new states and 
writes considerable surplus business. 


President Delmege as a Type 


As a conservative, President George 
J. Delmege of the Century is a type. 
Mr. Delmege will not touch a surplus 
line, although he has a stack of letters 
from brokers urging him to enter that 
field. He tried it once years ago when 
he was secretary of the Anchor, then at 
Creston. Had not the men behind the 
company been good stayers it would 
have gone on the rocks, for the sur- 

lus line losses, amounted to more than 
its total cash resources at one time. 

Neither will the Century enter other 
states than Iowa, while Mr. Delmege 
is at its head. He said to me, “Here 
I am at home. I know the state and 
its conditions and many of its people. 
I know outside conditions only by hear- 
say. It would cost a lot of money to 
go outside the state on the proper basis 
and it would be an experiment.” 

Wilkinson is Aggressive 

Of another type is President William 
Wilkinson of the Atlas. He is aggres- 
sive. He set out to have a big com- 
pany and he has not changed his mind 
on that point. Owing to the lawsuits 
over the company’s name, no effort was 
made for a while to increase the capital, 
but this work will be resumed in time. 
The Atlas operates now in Iowa, 
Arkansas and Oklahoma. It is figuring 
on entering South Dakota, Washing- 
ton, Idaho, Texas, Illinois and Minne- 
sota. Eventually it intends to enter 
many more. It writes no surplus lines. 
It tried it, but it quit. 

_ The Des Moines Fire operates in 
Arkansas and Oklahoma also. These 
states have been popular with Des 
Moines companies, largely because of 
the lenient laws verning capital 
and reserve. The Des Moines writes 
no surplus lines either. It still 


REPORT ON SECURITY LIFE 





Chicago Institution Somewhat Criti- 
cised by Virginia Department on 
the Matter of Collateral Loans 





The Virginia insurance department 
has made public the report of an exam- 
ination of the Security Life of Chicago, 
which was made by Actuary Charles G. 
Taylor. The chief criticism in the re- 
port relates to the collateral loans ag- 
gregating $248,997.02. The principal 
borrower is the Fidelity Funding Com- 
pany, a corporation which negotiates 
loans for Roman Catholic institutions, 
the loans in question being secured by 
property of the institutions together 
with endowment insurance upon lives 
of young persons. The company’s col- 
lateral consists of the Fidelity Funding 
Company and notes of several Catholic 
institutions, several of which are re- 
ported as past due. Actuary Taylor 
says, however, that, “Considering all 
the facts concerning these loans they 
have been admitted at their full value.” 
The company has agreed to reduce the 
amount of these collateral loans at the 
earliest possible opportunity and place 
the money in permanent investments. 

Actuary Taylor also criticises some 
agency contracts, saying “The company 
has outstanding several general agency 
contracts calling for excessive commis- 
sions. It is true that in two of these 
cases the agent agrees to pay all claims 
arising in his territory during the first 
year of insurance. The value of such 
provisions is doubtful in the event the 
company should sustain losses of any 
large amount.” The actuary recom- 
mends that these contracts “be reduced 
as soon as the company can legally do 
so without entailing any loss and that 
no such excessive contracts be made in 
the future.” 

In conclusion the examiner says, “I 
am pleased to note the large increase 
in the company’s surplus as shown by 
the financial statement.” 





Johnson Gets Illinois Position 


S. J. Johnson, Jr., special agent of the 
Western Factory Association, has been 
appointed special agent of the Provi- 
dence Washington, in Illinois by the 
new western manager, S. T. Collins. It 
is a good selection. Mr. Johnson has 
had fine training with the Continental 
in its inspection department and also 
with the old Insurance Survey Bureau. 





Fire Losses in Milwaukee 

Fire losses in Milwaukee for the first 
quarter of 1908 amount to about $112,- 
000 against $88,000 for the same period 
last year. While this is a material in- 
crease it is still less than 25 percent of 
the premiums and the local agents hope 
that the motto used in advertising the 
city, “Milwaukee a bright spot,” may 
hold true regarding losses for another 
year. Business is unusually quiet and 
agents generally complain that business 
is running below the mark set last year. 





Indicted for Perjury 

Gustav Myers, who has been publish- 
ing pamphlets derogatory to the Na- 
tional Life, U. S. A., has been indicted 
by the grand jury in Chicago on the 
charge of perjury. The company secured 
an injunction against Myers circulating 
any further literature damaging the 
company. Some of the officers also got 
judgment against him for allegel libel. 
_ Myers, so it is claimed, has a crim- 
inal record and is a discharged agent of 
the company. 





Sidney M. Moon, the well known casualty un- 
derwriter, will have charge of the accident and 
health department which the Columbian National 
Life is about to open. 

There is talk of the organization of another 
fire insurance company at Indianapolis based on 
the success of former ventures, including the 
Indianapolis Fire, which flourished until hit hard 
by the San Francisco conflagration. 








(CONTINUED ON PAGE 18) 
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Ghe WESTERN RESERVE 


INSURANCE COMPANY 
of CLEVELAND, OHIO 


MARS B. WAGAR, President R. B. GOOCH, Secretary 
STATEMENT JAN. 3, 1908 


CAPITAL - - - $200,000.00 
UNPAID LOSSES ~ - ~ - 114,820.28 
REINSURANCE RESERVE ~ - - 345,455.08 
NET SURPLUS - - - ~ - - 443,254.99 
ASSETS - - * ° - $470,530.35 
A. P. 505 junds 0 H West Virgini 
. a 
A. R. PORTER, 723 B. 45th St, Q Isconsin 
R. H. TAY > abash St., Terre Haute—indiana and Illinois 
GEORGE H. ST , 701 Lecust St.. St. Louis Mo.—Missouri and Minnesota 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyholders $260,192.74 
Gross Assets $751,012.56 


M. DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 














Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downie, Gen’l Agt., W. N. Jonnson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Departmert: 


3. M. DE CAMP, General t 205 La Sall - Go 
Ohio, Indiana, Kentucky, ta WILLIAM s. WARREN, Resident Secy. 
Ww Geo. H. Moore, John V. Thomas, Asst. Secys. 


est Virginia at Cincinnati. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


NN ane catenins Sains «++ $2,146,618.12 
Liabilities, except Capital .......-..+..+0+0++ 1,440,931.94 
Policyholders’ Surplus ......----...... 705,686.18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











= LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1908 
Reserve for Reinsurance................ eae AT 





ee, aaa 29 

Reserve for Contingencies...........- 125,100,060 

Pe NE Src nccnersvescccconsoes 600,476.83 
Total Assets............-+.... $2,188,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 





OHIO FARMERS INSURANCE COMPANY 
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ANDRUS HAS COMMONWEALTH 





Will Take Charge of the Western Field 
When He Closes with Provi- 
dence Washington 





S. D. Andrus, assistant western man- 
ager of the Providence Washington, 
who has resigned as of May 1, has been 
chosen by the Commonwealth of New 
York to take charge of the western 
field. Mr. Andrus accompanied Vice- 
President J. F. Joseph of the Common- 
wealth to New York last week, where 
they met President E. G. Richards and 
the deal was closed. Mr. Andrus has a 
large local agency following in the west 
and is popular with the field men. He 
will be well received in his new work. 
With such well liked men as Messrs. 
Joseph and Andrus connected with it, 
the Commonwealth will appeal to 

ents in this section. 

. Andrus will take hold May 1 
and get the company planted in the 
larger points. It is now entering Iowa 
and Indiana. d ; 

Mr. Andrus has been with the Provi- 
dence Washington since 1893. He was 
appointed assistant manager in 1906 and 
since the death of Manager King last 
summer he has been in charge of the 
western office. 


TO INCREASE THEIR CAPITAL 








Each Company in the Pittsburg Under- 
writers Is Soon to Have $500,000 
Stock to Back It 





Each company backing the Pittsburg 
Underwriters has agreed to raise its 
capital to $500,000, which means that 
four companies of the group propose 
increasing their capital from $200,000. 

The Pittsburg Underwriters was 
formed in 1898 by an underwriting 
agreement under which a policy was 
issued backed jointly by the Alleman- 
nia, Ben Franklin, Humboldt, National 
and Teutonia of Pittsburg, with Irvan 
Neckerman as manager. The capital of 
the combination is $1,300,000; assets, 
$5,121,214, and the net surplus $1,540,- 
983. 

The Pittsburg Underwriters has been 
very successful. It is the purpose to 
extend its operations when the addi- 
tional capital is paid in. 





Secure Nebraska Injunction 

The Firemans Fund and Pacific Mu- 
tual Life secured an injunction restrain- 
ing the Nebraska state auditor from re- 
voking their licenses or interfering with 
their business. 

The department had served notice on 
the companies that its ruling was made 
under the reciprocal provisions of the 
law. The Bankers Life of Lincoln was 
refused admission to California because 
it only had $100,000 capital whereas the 
California law requires $200,000. Com- 
missioner Wolf of California also re- 
fused to admit the Bankers Reserve 
Life on the report of an examination by 
the Nebraska department, insisting that 
the company stand the cost of an ex- 
amination by his representatives. Audi- 
tor Searle refused to allow the report of 
his examiner to be discredited and 
Served notice that unless Mr. Wolf re- 
ceded from his demand the Nebraska 
licenses of California companies would 
be canceled until such time as the 


Nebraska department could examine 
them. 





Will Meet Next Month 
_The National Fire Protection Asso- 
ciation will hold its annual meeting 
May 23-25 in the rooms of the Chicago 
Board of Underwriters, according to 
the decision arrived at by the executive 


committee at a meeting held in Chicago 
last week. 





The name of the insured was given in a daily 
Teport this wise: “The Church of St. Joseph, 
@ soul corporation.” 
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P. T. KELSEY, Ass’t Manager 





CRITICISES THE APPRAISAL 





Adjuster Does Not Think Much‘of the 
Work Done By the Manufacturers 
Appraisal Company 





Appraisal companies are coming in 
for their share of attention at the pres- 
ent time and their methods are being 
severely criticised by the companies. 
Recently a loss was settled on the prop- 
erty of a prominent manufacturing con- 
cern, the assured having used the ap- 
praisal of the Manufacturers Appraisal 
Company, of Philadelphia. Following 
this the country was flooded with the 
following letter from the assured to the 
appraisal company: 

Replying to your favor of the 26th inst. 

would say that in adjusting the fire loss on our 
plant, we used the appraisal of our plant that 
you made for us and found it very satisfactory 
and by it were able to satisfactorily adjust our 
loss without arbitration and wii two weeks 
after the fire, therefore, we consider the ap- 
praisement invaluable. 
_ It happens that one of the adjusters 
interested in this loss does not relish 
the distribution of this letter as a means 
of soliciting patronage from loss claim- 
ants, as he says: 


In view of the fact that said appraisal company 
in some cases valued machinery that was about 
forty years old at cost, less about 9 percent for 
depreciation, and valued their patterns at the 
sum of $25,000, when the assured admitted that 
said valuation was merely a guess and in no 





manner a detailed estimate of values, I think 
it might be well to suggest to our field men and | 
adjusters, when they run across the appraisals | 
of this company, that they consider them noth- | 
ing more than an inventory. When adjusting ; 
this loss I recall that two of the adjusters (one | 
a special agent) were disposed to accept the ap- | 
praisal of the Manufacturers company as pl 
correct. It happened just at that moment | 
struck the estimate on patterns, which I knew | 
must be absolutely worthless. I called their at- | 
tention thereto and insisted upon asking as- | 
sured at once if that valuation was correct. The | 
manager promptly admitted that it was not a/ 
detailed estimate, but merely a guess, and upon | 
being asked what he thought was a fair valua- | 
tion, he replied, “maybe $15,000.” As only} 
$2,000 insurance was carried on patterns there | 
was no use of raising any question as to that | 
item, but we used the fact of the unreliability of | 
the value placed upon same in the appraisal | 
made by the appraisal company as a means to | 
secure a liberal settlement in the final adjust- ' 
ment on machinery. \ 





To Get Chelsea Figures 
The Massachusetts department has 
sent to all fire companies doing business 
in that state to get their Chelsea loss 
figures. 





The annual meeting of the Western Sprinklered 
Risk Association was held last week. The re- 


ports showed an expense ratio of 40 percent and 
a loss ratio of less than 1 percent. he follow- 
ing officers were elected: President, J. L. 


Whitlock, of the Glens Falls; treasurer, E. G. 
Halle, of the Germania; secretary, O. C. Kemp, 
of the Delaware, Reliance and Rochester Ger- 
man. The German, of Pittsburg, was elected to 





membership, making the total sixteen. 


AS VIEWED FROM CHICAGO 


NO ELEVATORS RUNNING 

The fire in the Tribune office build- 
ing in Chicago this week brought out 
the fact that notwithstanding the agree- 
ment of the large office buildings to 
have an elevator running at all times, 
such was not the case in this instance. 
The fire patrolmen were forced to walk 
to the eighteenth floor, carrying covers 
and chemical extinguishers. It was 
some time before an elevator could be 
put into service. 

A valve in the inside standpipe open- 
ed on the tenth floor and caused some 
damage before the firemen could get to 
it. It lessened the pressure so that the 
water could not be gotten to the seat 
of the fire in the top story until the 
valve was closed. The Tribune build- 
ing is a fireproof sructure. The loss 
claimed is one-half of 1 percent on 
building and 1 per cent on contents, 

* * * 

PURCHASE OF MAPS FOR AGENTS 

The amended union rule as regards 
the purchase of maps for agents has 
been made to read: 

Members may include only such maps as are 
furnished in duplicate at one cost in their sup- 
plies to agents, and there shall be no charges 
allowed for corrections to maps. 

s ” - 
PAYING LOSSES HASTILY 
While there may be some advertising 





advantage in paying losses at once with- 
out discount, there are some bad feat- 


ures. 
day 


“ 


A company official said the other 


have been impressed with the num- 
ber of garnishment proceedings against 
us since we concluded to take the full 
sixty days on losses for which there was 
no advantage to be gained by accept- 
ing the discount. It shows that a num- 
ber of dealers are in debt for their 
goods. It looks to me as if they were 
burning out to get the cash before their 
creditors have a chance to find out 
where the insurance is. In a number 
of cases where we have been garnisheed 


| we find the assured has got cash from 


other companies, and the creditors get 
the money that remains to be paid. 

“In conversation with an officer of 
one of the credit men’s associations, 
after telling him our experience, he said 
it was a matter well worth investigating 
to see if the moral hazard was not 
greatly increased among retailers by 
hurried payments. 

“T think it is a fact that a majority of 
retail men today are in debt for their 
goods. If they get hard pinched, a loss 
occurs and they endeavor to get a cash 
settlement at once. If the assured find 





they can not get their money at once I 
think a number of fires will cease. At 
least a sufficient time should lapse to 
see what developments will occur.” 
+ . * 
FIRE ASSOCIATION SPECIALS 
Many of the field men of the Fire As- 
sociation were called in last week by 
Belden & Bush, western managers, to 
confer on the work in their respective 
states. The company has a fine body 
of men working for it and has a strong 
special agency staff. The addition of 
Calhoun in Wisconsin and Powrie in 
Michigan augments the number of fine 
looking young men working for the 
Fire Association. 
. . . 
HAD TO READJUST ITSELF 
In view of the heavy loss of the 
United Firemens at Chelsea, Mass., 
amounting to $300,000, while its surplus 
was $88,677, it found it necessary to re- 
adjust itself to take care of this loss. 
Its capital of $400,000 is to be reduced 
to $200,000 and also it has reinsured a 
large part of its business, under an 
agreement that its business or renewals 
will not be disturbed. This will give it 
a larger surplus than it now has. Its 
reserve is $1,458,605. The company had 
a very large business at Chelsea. 
. . ” 
LARGE TORNADO BUSINESS 
In anticipation of the coming tornado 
season an unusually large amount of 
this business is reported as coming in 
to general offices in Chicago. Whereas, 
a few years ago, a tornado line along 
with a fire line was a rarity, it now 
seems to be an easy matter for an agent 
to secure the combined insurance, par- 
ticularly when dwelling or farm busi- 
ness is written. From present indica- 
tions the volume of tornado business 
promises to be large for 1908. When 
the first heavy blow is recorded the tor- 
nado solicitors will sally forth and reap 
the harvest. 
* + + 
DYNAMO EXEMPTION CLAUSE 
An effort is being made to bring 
about a reform in connection with the 
use of the dynamo or electrical exemp- 
tion clause when included in policy 
forms covering plants wherein elec- 
tricity is generated. These forms al- 
most invariably contain the exemption 
clause as follows: 
This company shall not be liable for any loss 
or damage caused by artificial electric current, 


to <yaamee, exciters, lamps, switches, motors, 
or other electrical apparatus, or equipment hereby 


insured, unless fire ensues, and then for loss or 
damage caused by the fire only. 

It has been pointed out that a large 
majority of such forms also include the 
straight old fashioned lightning clause, 
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which destroys the effect of the exemp- 
tion clause, or makes the policy ambigu- 
ous. It is suggested that companies 
insist upon the use of the clause, “light- 
ning clause excluding damage to elec- 
trical apparatus,” whenever policies 
cover upon dynamos and electrical ap- 
pliances. 
* + * 
FIRST VALUED POLICY BILL 


The first time a valued policy bill 
appeared in a legislature was in 1873 
in Illinois. During the fall of 1872 
a householder by the name of Yager 
at Alton, Ill., had a small loss. The 
matter got into dispute and the as- 
sured was very bitter. He determined 
to secure revenge. He was in the 
Illinois senate and drafted a valued 
policy bill. It passed the House and 
was ready for passage on the final day 
of the session of the Senate when, by 
a legislative trick, the bill was held 
back. Senator Yager was clamoring for 
his bill, but it was not forthcoming. 
His whole ambition was centered on 
the passage of the bill. 

The special agency committee in 
charge of the companies’ side, who 
spent considerable time at Springfield 
lobbying against the bill consisted of 
J. M. Hosford of the Home, C. C. Dana 
of the Hartford, and I. S. Blackwelder 
of the Imperial. 

Soon after this a similar bill ap- 
peared in the Wisconsin legislature 
and later in others. 


* * * 

R. W. Hosmer & Co. have been given the in- 
surance of the Chicago Railways Company and 
the Chicago Consolidated Traction Company. 
They will renew the insurance as it runs out 
during May. The line now amounts to $7,000,- 
000 and will be largely increased, as the new 
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Cleveland City Officials State That It 
Needs It But the Municipality 
Has Not the Money 





Cleveland, Ohio, April 18.—(Special 
Correspondence.)—For the past two or 
three months the West Side Chamber 
of Industry has been urging additional 
protection for the entire western por- 
tion of the city. No attention was paid 
to their demands until a few days ago, 
when the administration was forced to 
awake to the fact that these business 
men meant what they said. An investi- 
gation has been promised, but the offi- 
cials state that they have only a small 
amount of money and for this reason 
fear they will be able to do nothing at 
once. They state further that other 
sections of the city have been urging 
the same thing and that half a million 
dollars could be spent to good purpose. 
This is an important Poca and 
may be used in the future when impor- 
tant matters are up for consideration. 

For some time the question of estab- 
lishing an engine house at Lake View, 
the extreme eastern limit of the city, 
has been under consideration, but so far 
nothing has been done. This section 
has little protection, while there are a 
number of business places as well as 
residences that have the right to de- 
mand better protection. Other sections 
are in the same shape and the chief has 
repeatedly called attention to the mat- 





equipment ordered by the supervising engineers ; 
‘ 


is added. 





Standard of Keokuk to Expand 

The Standard Fire of Keokuk, Iowa, 
has now its entire capital of $100,000 
paid up in full and all invested in first 
mortgage farm loans. The company 
intends to enter one or two states, 
probably Illinois and Oklahoma as soon 
as possible, but confining its business to 
small and well selected risks. 





Fire Insurance Figures 
The New York fire report shows ag- 
gregate of assets of companies operat- 
ing in that state $432,054,581, total lia- 
bilities $254,847,238, total capital $68,- 
304,004, total income $286,189,047, total 
disbursements $246,566,189. During the 
year 1907 companies received in net pre- 
miums $271,175,492. Of this, $128,950,- 
509 was paid in losses, $120,148,367 for 
expenses and $9,830,249 in dividends. 
In New York state the premiums were 
$42,080,334, losses $20,439,017. The es- 
timated expense is $14,026,778. 





George C. Boardman, of Boardman & Spencer, 
general agents, has been appointed general agent 
for the Pacific coast by the Aetna. E. C. Mor- 
rison, for nineteen years with the Aetna, was 
appointed assistant general agent. The latter 
was supervisor of coast agencies. 


ter in his reports. 


Nathan Berman’s application for a 
new trial was heard in common pleas 
court last week. He presented a num- 
ber of affidavits attacking Nathan Fie- 
genbaum, one of the deputy fire mar- 
shals, and stating that he had attempted 
to bribe witnesses. David Greenberg’s 
affidavit looked a little queer at least. 
One of the witnesses, a woman, had 
stated at the trial that she had seen 
Berman carrying goods from his store 
in the evening before the fire. Green- 
berg’s affidavit states that he took shel- 
ter from a rain in front of the store at 
the time she gave and that he saw no 
woman in the vicinity. Records of the 
weather bureau were brought into court 
and they show that no rain fell that 
evening. Berman is making a hard 
fight to keep out of the penitentiary to 
which he was sentenced to serve for 
three years a few weeks ago. The fire 
marshal’s office is making just as hard 
a stand to support the position it has 
taken and keep him convicted. 





Much More Inspection 
The Ohio Senate has passed the 
Reynolds bill extending the powers of 
the state inspector of workshops and 
factories to include school buildings and 
other buildings where public gatherings 
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Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
of San Francisco, Cal of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Ltd. 
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im, Germany 
Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 
Tourist floaters, Traveling Salesmen's floaters, 
Transportation floaters on Merchandi 
Currency and Securities by registered mail and express. 
Motor boat insurance. 
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are held, and giving him ten additional 
inspectors. This is the direct outcome 
of the Collinwood school disaster. It 
requires the state inspector to approve 
all building plans except where there 
are city building inspection depart- 
ments, and provides heavy fines and jail 
sentences for alteration of plans after 
they are so approved. The chief inspect- 
or is given an assistant at $2,500 a year, 
who must be an architect. 





Advising As To Building Code 

President A. C. Speed and some of 
the members of the Ohio Fire Preven- 
tion Association (or, as the Springfield 
News says, the Ohio Law and Order 
League of Fire Underwriters), met with 
the mayor and building code committee 
of Springfield a few days ago to advise 
with them as to features to be em- 
bodied in the city’s new building code. 





Ohio Agency Appointments 

Allemannia—A, H. Babcock, Lorain; John E. 
Johns, Massillon; 7. M. Jones, Lorain. 

Aetna—F. B. Tidd, Coolville; Geo. L. Case, 
E. J. Dickey, D. C. Emmons, Margaret Kelly, 
W. A. Lidlum, W. E. Meachem, . Ransom, 
and A, W. Ruple, Cleveland; Ed R. Hummell, 
Carroll; Chas. I. Miller, Cambridge; E. G. Harri- 
man, Alger; R. G. Theaker, Mt. Pleasant; Jas. W. 
Wolfe, Johnston; A. J. Ballinger, Bellefontaine; 


G. Woods, Lodi; S. H. Brainerd, Medina; 
a K. Harris, Canton; C. W. Ringer, Waynes- 
ville. 


American—F. J. Dawson, Columbus; J. H, 
Leonard, LaRue. 

Boston—O’Connor Bros, Company, Lima; O. 
R. Cleveland, Ashtabula; Dwyer & Taylor, Xenia; 
Peoples Insurance Agency, Sidney. 

Continental—C. M. Jones, Dunkirk; Stalker, 
McGinnis & Dolan, East Toledo. 


PROGRESSIVE CINCINNA- 

ti Agency wants a Union Com- 
pany. Good line of business will be 
furnished. Address F-16, care of 
Western Underwriter. 
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Add To Your Income 


by securing the agency of a 


LIVE STOCK BURGLARY 
AUTOMOBILE LIABILITYor 
PLATE GLASS BONDING 

* COMPANY 


We will put you in communication with 
companies writing any of the above lines 
if you will write us. 


They are all good money makers 


AGENTS WANTING A FIRE COMPANY 


of any kind can get in touch with a number of good 
ones by writing us. 

Large city agents that havea placeintheiragency 
for one more company will do well to advise us 
what they are a to offer a company in the 
way of business e wil) put them on our waiting | 
list and advise them of the first opportunity. We | 
are usually in toueh with any newcompaniesenter- | 
ing a State and a great many times with companies | 
wishing to change their agency in the larger cities. 


THE WESTERN UNDERWRITER COMPANY. 


145 LA SALLE STREET CHICAGO, ILL. 











Connecticut—H. A. Risher, Re Junction; 
he, A. Brown, Perry; hay Hart, Mantua; 
C. Fullerton, Lodi; D. S. td. Mansfield; 
Senn & Cessna, Kenton; D. . Mores. Cincin- 
rome W. H. Rower, St. Henry; E. H. McConnell, 
lyde. 

Capital—H. J. Bailey, Ashtabula; Burner-Good- 
line-Cooke Company, Akron. 

Concordia—Michael Morrow and John W. 
Werner, Tiffin. 

Columbia, N. J.—V, Van Horne, Dayton. 

Cosmopolitan— Louis Filoken, Marietta. 

Dubuque—A. R. Kennedy, Cincinnati. 

Eastern—T. F. Gillespie, Findlay; Geo. Mc- 
Kinley, Marion; E. C. Smith, Tiffin; Thos. P. 
Johnston, Fostoria. 

Fire Assn.—Chas, A. Roush, Ansonia; Miller 
& Wild, Arcanum; Galbreath- "Heacock Agency, 
Alliance; N, C. Browne, Maryville 

Fidelity—Wickham & Ackley, Caldwell; Ex. CG. 
Manning, Bethel; Nalgele & Waruke, Huron; 
Stalker-McGinnis *& Dolan, East Toledo. 

Farmers & Merch.—D. M. Wilson. 

Federal—J. S Sherlock, Cincinnati. 


Girard—W. Chapple, Sylvania; W. H. 
Barch, Cleveland. 

Ger. Alliance—J. W. Wiley, Rockford; R. 
Bowen, Mantua; . Pennell, Ohio ‘nn 


Jas. M. Duncan, London. 
Germania—W. K. Maher, Cleveland. 
Humboldt—Lane & Barnett, Zanesville; Frank 
H. Shaw, Canal Dover; Albery & Co., Columbus; 
D. F. Brubaker, Ashland; Samuel W. Warner, 
Newark; Allen Phillips, Beaver Dam; Plumley & 
Dye, Conroy. 

North om or ea gg | Marron, Cleveland. 
at Ee oe West, East Liverpool; 
C. McBane, Wellevilie; O. C. Ringle & Co. 
ek. Buerkle & Lerman, Sandusky; K F. 
Benndorf & Co., Cincinnati; Geo. E. Round, 
Norwalk; Frank A. Smith & Bro., Elyria; A. H. 

Shroyer, Toledo; Chas. D, Kidd, Dayton. 
Metropolitan—John Jacob, Wm. Jacob, gy 
Milwaukee German—P. A. Kahl, Lima; J. 

Hannagan, Middletown; +. F, Rochelle, ida: 

ton; Simon Thomas, Lancaster; Long & Jordan, 

Newark; S. H. England, Saseeeliie: Emil M. 

Melzger, Dayton. 

National Lumber—F. A. Wilcox, Akron. 

N. W. Nat’l—C. D. Arnold, Gibsonburg. 

National Union—W. W. Osborn, Mechanics- 
burg. 

New Hampshire—Hall & Boden, Athens; C. 

W. Junis, Nelsonville. 

Norwich Union—J. E. Petterson, Beaver Dam; 

M. B. Cottrell, Delta. 


Aachen & Munich in Ohio 

The Aachen & Munich has decided to 
put up the $100,000 deposit in Ohio and 
enter the state. General Agent H. W. 
Murray, 159 La Salle street, Chicago, 
has been investigating conditions in 
Ohio and recommended that it seek ad- 
mission. 

The Aachen & Munich will be the 
only German company in the state and 
it will be sought in the German strong- 
holds particularly. It is a union com- 
pany and a good agency institution. 


OHIO NOTES 
The Walla Walla has transferred at Cleveland 
fom Phypers Brothers & Co. to John L Rice 
0. 
Mayor Maher of Greenville, Ohio, has recom- 
mended to the city council the erection of an 
engine house on the south side. 


The Southern of New Orleans has appointed 
Carl Kleve .& Co. agents at Cincinnati and Spe- 
cial Agent L. H. Schweer will office with the 

rm. 


The Ohio Senate has killed the Ward bill 
making railroad companies responsible for the 
destruction of property by fire along their lines 
in Ohio, and giving them an insurable interest 
therein. 

Fire which broke out early Saturday morning 
completely gutted the factory of the Eagle Un- 
derwear Compahy, which a the second and 
third floors-of the McKesson & Cone building, 
406-408 Monroe street, Toledo. The loss on the 
building was $2,500 and on the contents, $6,000. 

McConnell & Karr at Coshocton, Ohio, have 
purchased the T. J. Shannon agency, cx 
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Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
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| of the following companies: New York Under- 

writers, Niagara Fire, ae Union & Na- 
tional and St. Paul & M. r. Shannon will 
go into the McConnell & Karr office to solicit 


| insurance, more particularly life. 
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Why not give better service to your customers besides 
making for yourself a liberal commission for introducing a 
device that will help you sell fire insurance by reducing 


their rate. Write 


J. L. L. McCORMACK 


537 to 539 Perry Street 
YOU HAVE NO BOTHER. 


CHICAGO, ILL. 
1 ASSIST YOU AND THIS 


IS A SOURCE OF CONSTANT REVENUE TO YOU. 
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We will allow you more than any one else can 
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MICHIGAN AND INDIANA 


WITH DETROIT LOCAL AGENTS 











Somebody Said to Be Selling Unau- 
thorized London Lloyds Automo- 
bile Policies in the City 





Detroit, April 20.—(Special Corre- 
spondence)—It is said some agent in 
Detroit is selling London Lloyds auto- 
mobile policies. One agent has lost 
three good automobile policies and has 
reason for thinking they were placed in 
the London Lloyds at 2 percent. The 
rate charged by other compapies being 
2%4 percent. There is a feature in this 
transaction that will make some one sad 
when it is known who sells these poli- 
cies. The London Lloyds are not au- 
thorized to do business in Michigan and 
the agents who are making a specialty 
of selling automobile policies have their 
hooks out to catch the man who comes 
into their field with these policies. When 
they get the information the matter will 
be placed before the insurance commis- 
sioner. 

Special agents in Michigan are look- 
ing blue. They say this is the worst 
year so far they have had. Some com- 
panies can not make good if they in- 
crease their premiums 25 percent, which 
of course they won’t do. The losses are 
not in the large cities, but scattered all 
over the state in smaller towns. The 
preferred business seems to be getting 
mixed up with special hazards. Per- 
haps this will end in wiping out the pre- 
ferred idea and result in rates being 
made according to hazard. 

Some banking institutions believe in 
treating the insurance agent square. A 
large property owned by non-residents 
was placed in the hands of another 
agency to handle, with instructions to 
look after the insurance also. Policies 
were about expiring. The old agent 
who had the business renewed the poli- 
cies and gave them to the bank. Ina 
few days the new agency, acting under 
instructions, wrote the insurance and 
took their policies to the bank. They 
declined to accept them without instruc- 
tions from the owner, saying the for- 
mer agent had renewed the policies. Of 
course agent No. 2 produced his author- 
ity and his policies were accepted. The 
bank acted fair in this matter. 


The members of the Detroit Under- 
writers’ Club anticipate shortly arrang- 
ing a plan whereby they can make their 
organization of value to all concerned. 
It seems a hard job; but, when a few 
who have the interest of the business 
at heart and are willing to devote time 
to the rearranging of the club rules so 
as to apply to conditions as they are to- 
day, it does seem possible to present a 
code that can be accepted and lived up 
to. In any case a strong effort along 
this line is being made. Of course, it is 
not possible to present any proposition 
that will exactly suit all concerned, yet 
by making concessions something can 
be done that will be of considerable ad- 
vantage to the fraternity. In talking 
with some of the agents, I find that 
doubt always exists. They ask, what 
will you do with such an agent, how 
will you treat this company and that. 
Here is a good company that has an 
agent inside and outside. If you try to 
make a rule that will interfere with the 
company doing as it sees fit in appoint- 





ing agents, you will run up against 
something you can’t handle. At first 
glance that appears true, but no com- 
pany doing business in Detroit or any 
other city will stand in its own light, so 
if you can get the better class of agents 
to agree on a proposition it will be of 
advantage to the companies to assist. 
In any case, it’s a good proposition to 
try. 

A recent court decision as to the 
rights of the companies to meet and 
name rates based on their several ex- 
periences seems to add new light to the 
question of companies’ privileges and 
rights in this very important matter. If 
a company had a hundred good agents 
and these good agents had the rate- 
making power, you are likely to have as 
many rates as you have agents, so there 
would be no equity in the matter at all. 
It would resolve itself to a question of 
pull, the stronger the pull the lower the 
rate. A properly run inspection bureau, 
being absolutely independent and oper- 
ated by men of experience, to my mind 
is the only proper way of making rates. 
Of course, it is not possible for any 
combination of rate-makers to suit 
every case or company, any more than 
it is possible for every tradesman to 
suit every customer. I have seen cases 
where I was satisfied the inspection bu- 
reau did not use good judgment in mak- 
ing rates and others have seen the same, 
yet that does not condemn the proposi- 
tion. There is a way of overcoming 
even this difference in opinion. I do 
not understand why an agent who 
thinks he has a grievance cannot apply 
the schedule used by the inspectors 
himself and compare the results with 
the inspectors’ and by comparison see 
where the trouble lies. If the agent or 
the assured felt they had this right and 
would use it and be honest with one an- 
other, the matter of rate-making might 
be solved and be satisfactory to com- 
pany, agent and assured. It is beyond 
the range of possibility for any combi- 
nation or number of persons engaged in 
the insurance business to get up any 
deal that will be perfectly satisfactory, 
yet no proposition is so unsatisfactory 
that from it something cannot be pro- 
duced that will answer the purpose, and, 
as an average proposition, be equitable. 
Writing fire insurance is, in a man- 
ner, a_ betting proposition. You 
don’t always bet on a San Fran- 
cisco conflagration. If you did you 
couldn’t get many to take your bet. 
Nor can you always anticipate a Chel- 
sea fire, where the preferred class suf- 
fer to a large extent. You must have 
some leeway in your game or you are 
sure to be a loser. This the companies 
know and that lee way makes the in- 
surance companies able to give what 
you pay for, that’s insurance. 

On account of the large number of 
fire losses in Detroit lately on house- 
hold goods having small insurance and 
in buildings where there are two or 
three occupants and large number of 
children, quite a number of agents are 
cutting these lines out. The other day 
a party called up wanting some insur- 
ance on his household effects. We 
looked at the building and after in- 
quiry, found there were three occupants 
hence, decided not to take the risk. We 
had to give an excuse which was that 
we did not write any insurance in 
buildings where there were three occu- 
pants. The man said, “We are going 
to move shortly, in a cottage. Will you 
insure me there?” Of course we could 











GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


== ACTIVE AGENTS WANTED 
Address, E. S. KELLEY ™"t 


Motor Boat 
partment 


St. Joseph, Michigan 














MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


‘Total Assets = = - $1,041,817.24 
Surplus to Policy Holders 410,892.88 





F. A. Hooker, President 


B. L. Hewett, Asst. Secy. 
RosBert HENKEL, Vice Pres. 


Ratpu Raw ines, Asst, Secy. 
A. D. Baxsr, Secretary D. W. Anprews, Supt. of Agencies, 


MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 


BIERCE & SAGE 


General Agts., Detroit, Mioh. 





COMPANIES SPECIAL AGENTS 
Concordia Jefferson ¥F. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 
North River Nassau J. T. KIRKWOOD 
New York New York Garfield Building, Cleveland 
German Dixie GEO. B. SEDGWICK 
Pittsburg Greensboro 61a Pabst Building, Milwaukee 
Ben Franklin F. C. SAMMIS 
Allegheny N. Y. Life Bldg., Minneapolis 


We write a general class of bu<iness and desire representation in every Town, Village and City in 
the above States. We have the larzest Non-Union Agency in the United States, and any agent rep- 
resenting one or more of our companies is entit:ed to the full capacity of our Office. 


JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 











General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 

Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 
Agents wanted at all points in Indiana where not now represented, 


All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office, 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 
Ohio Indiana Minnesota . 




















Michigan 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 


Wisconsin 
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not decline the insurance under these 
conditions. However, the question of 
the number of children came up. “How 
many children have you?” Supposing 
this had something to do with getting 
the insurance, he replied, “None, but 
when we get moved we expect to have 
one.” 


Some agents find in settling house- 
hold goods losses the items that are 
damaged most are clothing and furs. A 
party wanted some insurance and the 
agent was willing to write the business 
provided they put on a rider stating, in 
case of loss, no claim should be made 
for loss on clothing and furs. On 
consideration, however, the agent de- 
cided not to issue a policy even with 
the understanding that there would be 
no claim made for these articles, for if 
the agent had not confidence enough in 
his customer to give him insurance on 
these two items, he had no business 
writing a policy at all. 

Op DEetRoITER. 





Powrie Moves to Detroit 
A. F. Powrie, Michigan state agent 
of the Fire Association, has moved his 
headquarters from Bay City to Detroit. 
taking headquarters at 621 Hammond 
building. 





Latimer to Be in Charge 

The German Fire of Wheeling, W. 
Va., is entering Michigan and Indiana. 
It has just been examined by the Indi- 
ana department. Dana E. Latimer of 
Cleveland, the company’s Ohio state 
agent, will also have charge of Michi- 
gan and Indiana. 





Wilson Takes Charge of Indiana 

George T. Wilson of Dayton, Ohio, 
special agent of the German of Pitts- 
burg, has been placed in charge of the 
Indiana field also. 


Held for Arson 

Elbert Eaton, of Kalamazoo, Mich., 
is locked up at Marshall, Mich., on the 
charge of arson, to which he has con- 
fessed. He waived examination and has 
been held to the grand jury. Eaton 
went to Marshall, rented a house and 
ordered a lot of furniture from the Peo- 
ple’s Outfitting Company of Kalamazoo, 
on which he paid nothing, and after its 
arrival insured it for $500 through the 
Marshall agency of the Northwestern 
National. Then the house burned, the 
company denied liability, and an inves- 
tigation was started. 








Indiana Agency Appointments 
Ben Franklin—Aaron Simon, Wabash. 
Calumet—O. C. Jarvis, Crawfordsville. 
Concordia—Michael Boland, Auburn. 

Dubuque F M.—A, G. Rose, Martinsville. 
New Hampshire—Fred Thomas, Monon; F. 
a Waveland; A. O. Brockenbrough, La- 

ayette. 





Green with Providence Washington 

O. E. Green of Union City, Ind., for- 
merly special agent of the Indianapolis 

ire, has been appointed Indiana special 
of the Providence Washington. Later 
on he will move to Indianapolis. This 
is the first field appointment made by 
Manager S. T. Collins. 





Michigan Agency Appointments 

,, illinois Bankers—S. H. Rorabeck, Eaton Rap- 
ids; Wm. McLravy, Hastings; W. R. Stevens, 
St, Joseph. 

Fire Assn—Hopkins & Collins, Munising. 

State of Pa.—D. D. Mills, Lansing. 

Mechanics & Traders—N. L. Spencer, Lansing. 

N. W. Nat’l—N. W. Whaley, Quincy. 

State, Eng.—G. D. Vanderwerp, Muskegon. 

Security, Ct.—T. J. Boughman, Bloomingdale; 
J. W. Price, Detroit; John Weersing, Holland; 
Wn, T. Cross, Mt. Clemens; Wm. Epplett, 
Sanilac Center. 

Scott. U. & N.—M. Rumsey, Constantine; H. 
E. Agnew, Dowagiac; G. A. Andrews, Marcellus. 

Teutonia, O.—M. F. Chafey, Lansing. 

ae N. Y.—Michigan Insurance Agency, 

Toit. 

W’msburg City—W. T. Cross, Mt. Clemens. 

Aachen & M.—T. C. Yates, Negaunee. 

Atlas—Kelley & McDonald, Alpena; H. L. 
Fairchild, Midiand. 

Boston—Holden & Hardy, Grand Rapids, 

Caledonian—Louis Goeschel, Bay City. 

Cosmopolitan—W. T, Cross, Mt. Clemens. 

Eastern—O. H. Fos, Battle Creek; Hatch & 
Hough, Jackson; Wm. T. Cross, Mt. Clemens; 





W. F. North, Pontiac; D. E. Wilbur & Son, 
Ypsilanti. : 

Fire Assn—Anthony & Lambooy, Albion. __ 

Ger. Alliance—E. A. Ruegsegger, Boyn City; 
T. M. Joslin, Holly; John elbridge, Ishpe- 
ming; . T. Menge, L’Anse; Edw, aull, Ne- 
gaunee; E. M. Clark, Marine City. 

Ger. Amer., N. Y.—R. R. Durham, Corunna; 
A. B. Miner, idgoue, 

German, Ill.—W. T. Cross, Mt. Clemens. 

Hamburg-Bremen—W, J. Hutchinson, Fenn- 
i . Bartlow, Grand Ledge; F. L. Win- 
sere Mess a ye. , a Three Rivers; 

arry urphy, St. Joseph. 

. + —-Gauntiett & Co., Ann Arbor; W. 

H. Castle, St. Johns. d 

N. W. Nat’l—B. A. Bowditch, Pittsford. 

Orient—P, N. Peterson, Escanaba. 

ser City—Finch & Penberty, Hancock; J. 
om artinek, Menominee; J. J. McCarthy, Stand- 


ish. 

Royal Exch.—A. L. Spencer, Belding; Eugene 
Rutan, Greenville. 

Springfield—C. L. Keep, Coldwater; C. E. 
Cross, Bangor; W. W. Thompson, Iron Moun- 
tain; Etta Arnott, Ludington; Pittsford Insur- 
ance Agency, Pittsford; 4 Farnham, Pratt- 
ville; B. R. Pratt, Vicksburg. 

Scott. U. & N.—T. S. Updyke, Allegan; G. G. 
Doxey, Otsego. 

U. S. Lloyds—O. L. Maderer, Gladstone; G, 
E. Ross, Hancock. 

Walla Walla—Le Bare & Vanden Bosch, 
Grand Rapids. fi 

W’msburg City—F. P, Sayre, Flushing; C. H. 
Baird, Holly; J. Lougheaae. Lapeer; Earl Love- 
joy, Milford; Chas. H. Fuller, Oxford. 





Terre Haute Board Banquet 


Terre Haute fire underwriters will 
banquet at the Terre Haute House 
Tuesday night, May 12. Probable speak- 
ers at the banquet are Col. W. P. Ben- 
ton, state agent of the Sun of London, 
and Gus M. Wise, special agent of the 
Agricultural. The last banquet of the 
underwriters was attended by fifty-eight 
insurance men and even a larger at- 
tendance is expected this year. The ar- 
rangements are in charge of Harry 
Boggs, William E. Houk and John r 


Joyce. 





MICHIGAN NOTES 

The agents at Ionia, Mich., have received their 
new fire maps. This is the first one gotten out 
in seven years. 

The village of Barryton, Mich., has let a con- 
tract for putting down two artesian wells to 
supply water for fire protection. 

Leon L. Hill of Rooting, Mich., has bought 
the business of Charles . Stone and taken 
over the companies in the Stone agency. 

O. H. Sprague has purchased the agency for- 
merly controlled by A. J. Hall and later by 
Theo. W. Marsh at Alma, Mich. ie agency 
represents five of the leading companies. 





INDIANA NOTES 


The German Fire of Wheeling has been li- 
censed by the Indiana department, 


The Citizens Savings Deposit Company of 
Indianapolis has changed its name to the Citi- 
zens Trust Company. 


After May 1 the Indiana business of the 
Shawnee Fire will be reported to the home office 
at Topeka, instead of being sent to Charles 
Boicourt at Indianapolis. Mr. Boicourt contin- 
ues with the Shawnee as special agent. 

Vandals that break the glass fronts to fire 
alarm boxes have caused Chief Coots, of the 
Indianapolis fire department, to return to the 
old-style key boxes in some parts of the city. 
Several false alarms receatly in one day about 
exhausted all the horses in the department. 


The burning of the Colonial building at Rich- 
mond, Ind., caused a loss of about $100,000. 
The Dayton fire department was called upon for 
aid and did fine work. The water supply ran low 
and the Dayton engineer backed up beside the 
burning building and pumped from its cellar. 

Fassett A Cotton, state superintendent of pub- 
lic instruction of Indiana, has published a book- 
let of suggestion for erecting school houses, one 
chapter being devoted to “Provisions against 
Fire.”” He says there is only one safeguard and 
that is to build our school houses so they can 
not burn. 


The Indianapolis city council has passed an 
ordinance governing the location of acetylene gas 
generating tank manufacturing plants. One 
plant situated about the center of the city had 
two explosions that threatened adjoining build- 
ings as well as demolishing the one occupied. 
Such plants will hereafter have to be sixty feet 
from any other building and fifty feet from 
any highway. 

eee are asking for the elimination of 
the following clause from policies covering the 
P operty of George H. Knollenberg, at Richmond, 
Ind., as it is considered in violation of the in- 
tent of union rule as —- waiver of owner’s 
responsibility: ‘“‘It is understood and agreed that 
a portion of the within described premises is oc- 
cupied by tenants, other than assured and that 
the default of such co-tenants or others over 
whom the assured has no control, shall not 
jeopardize the enforcibility of within contract.” 





The governing committee of the union is pre- 
paring a new list of members and companies, to 
replace the present one of April 1, 1907. The 
new list will contain complete data as to juris- 
diction and whether companies write tornado in- 
surance, etc. 


TORNADO LITERATURE 


If you will consult with us, we shall probably be in a position 
to get you up something special in TORNADO LIT- 
ERATURE that will be original. Get in touch 
with the undersigned and we believe the 
problem of good advertising matter 
for this line can be solved 
satisfactorily. Address 





GEORGE BANTA PUBLISHING COMPANY 
MENASHA, WISCONSIN oi 


W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 
D. A. FISHER, Agent, - - - Memphis 


Individual Fire Underwriters of St. 
For Strictly High Grade SURPLUS LINES 





Louis 


Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 











PERMITTED Without Extra ieee 7 


By all Leading Insurance Companies In Twenty-three States and Territories In the United States. 





HASPrPOEae 





**F-P’’ GASOLINE GAS MACHINE. 
FIRE PROOF MODEL C FOOL PROOF 
1st.—A seamless copper tank without a screw or soldered joint. 
2nd—A seamless generator without a soldered or a screw joint. 
aaa yt ility to create a pressure in the tank of more than one-fifth of what it 
8 a 
4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibilities of spilling gasoline while filling the tank. 
6th—The automatic governing of the pressure. 
7th—No liquid gasoline conveyed through the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, *'8-416-420-422-424-420 East Peart st. 


“* CINCINNATI, OHIO, U.S. A. WRITE FOR CATALOGUE. 




















Surplus Lines 


VIARSHAL!I 


. 








Customers’ Expiration Books, 40 cents 
and 55 cents by mail 


Customers’ Expiration Books, 40 cents 
and 55 cents by mail 
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IN ILLINOIS AND WISCONSIN 


PREMIUM RETURNS OF AURORA 








What the Agents and Companies Did 
Last Year in the Fire Business 
in That City 


The premium returns by agencies and 
companies in Aurora, IIL, for last year 











are: 
N. W. TOMBLIN 
Royal .cccccccss $1,928 Aachen & M....$ 556 
PRUMD. occceccoes 1,714 Ger, Amer....... 677 
Hartford ....... 1,538 Union, Eng...... 119 
Ins. Co., N. A.. 1,247 Franklin ........ 430 
name a" 1,667 Hamb. Brem..... 95 
Be Miecece BUT Bves ccccesccece 474 
Pennsylvania .... 813 National, Ct..... 1,155 
Northern, ~ pale -» 604 Fire Assn....... 1,082 
Amer, Cent. oad Nor. Union...... 538 
BE. cscies 
Nos. "ES ha SON 
Agricultural ....$4,251 & L. & G....$3,474 
Connecticut ..... 2,210 Western, Tor... 1,072 
W’msburg City.. 1, = New Hamp...... 509 
Milw. Fire...... 
J. p. ir ALLAN 
FPQrmeré .ccccece $722 Northern, N. Y.. $182 
Dubuque ‘ 268 Union, Pa....... 26 
North River..... 174 
Ww. C. HAVILAND 
German All. “— a! eer $1.96 
PROME .osccccce 27 
W. F. THAY ER 
Firemens ....... $1,644 Ben Franklin.. ig 183 
Glens Falls...... 1,143 Jefferson ...... 167 
Concordia ....... 860 Spring Garden. . 141 
American ....... = Unit. Amer. 126 
Allemannia ..... 

JENNIE KELLEY SNOOP 
en RR errr 395 
Milw. Mechs..... 1,154 Hamb. Brem 333 
Nat. Union ..... 545 German, Pa..... 219 
Mechanics ...... 445 National, Pa 39 

McWETHY BROS. 
Phila. Und...... $3,415 Palatine ........ $1,095 
Ins. Co. N, A. 181 
H. G. DILLENBERG 
MOG acdctccesee $1, = Indianapolis ....$ 273 
Niagara ........ 80 
WILF ORD Sere Y 
Security, Ct..... $ 963 N. W, Und...... 274 
OS eer 881 Roch. Ger....... 289 
AURORA TRUST & SAVINGS BANK 
Prov. Wash --$ 493 Equitable .......$ 117 
Fp SUM evecisens 261 
SMITH & CHATTLE 
weet. OU. @ Beeson $536 Phoenix, Ct....... $441 
D. L. GARDINER 
New Hamp........ oe eee: $196 
M. D. HASSETT 
Mechanics ........$538 Royal Exch........$256 
— Trevi se 577 Caledonian ....... 125 
sumbermens ...... 175 
M. JONES 
DNS sind en oid eleddaebasasawneaen $189 
A. WILMARTH 
Glens Falls...... -$789 Dubuque ......... $570 
x A, POWELL 
Security, Ct....... $300 Lond. & Lanc..... $477 
ra 490 National, Ct. 680 
Cc. H. WAREHAM 
American .......$1,278 Allemannia ..... $ 46 
German, Ind..... 197 
N. J. HENRY 
PS. dinétahdndedeewh tee etuehestecken $978 
; J. F. YOUNG 
DON SIM co ndvakiicnnsnsccssenseseons $480 
R. B. CURRIER 
Dt. :.<nieeve Rete binkhs teak somegis $3,234 
A. H. DICKES 
CA da dekedgaedus dene aesnehontsetees $686 
C. H. FRITZ 
a, er $543 Unit. Fi iremens... . $507 
G. W. ALSCHULE 
Prus. Nat’l...... $2,086 Phoenix, “Ct Jseus $1,618 
Milw. Mechs. Jf Eee, GS cocccces 1,314 
is We SOU Bénces 1,568 Westchester ..... 1,253 
DROME ceccncvce i eyes 911 
Address the Credit Men 
T. E. Brennan addressed the Milwau- 


kee Credit Men’s Association last week 
on “Fire Insurance Adjustments.” C. 
B. Weil, the local agent, spoke on “How 
Rates Are Made.” 


Better Protection for Bloomington 

The city council of Bloomington, IIL, 
has voted to expend $60,000 to better 
the fire protection service. A larger 
feed main will be put in and there will 
be an extension of the present mains to 
-further limits. In fact, the entire un- 
derground system will be greatly im- 
proved. 

By this increase in water capacity 
and more effective protection, Bloom- 
ington expects to get a reduction in in- 


surance rates. The local agents are 
putting the matter before the rating 
authorities. 





Will Have an Association 
At the dinner given this week by the 
executive committee of the Illinois 
Field Club to the Illinois State Board 


committee, the subject of organizing 
the Illinois Fire Prevention Association 
was discussed and plans were put in 
operation to form such an association. 
It is proposed to have a banquet for 
field men to be held at some point out 
in the state, at which it is likely the or- 
ganization will be perfected. Senti- 
ment prevails that much can be accom- 
plished by an institution of this kind. 





Wisconsin Agency Appointments 
m.. Agricultural—August Rebhan & Co., Milwau- 


p A. Matthews, Milwaukee; F. 
Mueller, Oshkosh. 

American—J. G. Skeels, Lake Gene 

Amer. Cent.—S. O. Strait, La Sones “Williams 
& Grimm, River Falls. 

Com’! Union—R. D, Gorham, Monroe. 

Cooper—E. M. Pomainsville, Grand Rapids; 
J. C. & B. W. Culver, Eau Claire; A. F. Mercer, 
Marshfield. 

Fire Assn.—G. J. Berger, Chilton. 

Ger. Alliance—Carl Hansen, Manitowoc; F. C. 
Millard, Milwaukee; Darius J. Morey & Sons, 
Racine; James W. Good & Co., Ashland; Wm. 
Graef, Plymouth; A. L. Severson, Stoughton; C. 
E. Nelson,Waukesha; H. J.Wall, Glenwood; C. L. 
Alverson, Medford; Charles Wach, Oconto Falls; 
Charles Churchill, Waupaca. 

Ger. Amer., Y.—G. H. Buchanan, Ashland; 
R. D. Gorham, Monroe; Carl Hansen, Manitowoc; 
Abraham L. Severson, Stoughton; C. E. Nelson, 
Waukesha; C. L. Alverson, Medford. 

North America—R. T. Roberts, Randolph; W. 
S. Davis, Granton; E. J. Aschenbrenner, Park 
Falls; J. F. Baehner, Fairchild; L. H. Stevens, 
Lancaster; J. T. Paull, Ridgeway; J. A. Phillips, 
Neillsville. 

Lon. & Lan.—H. J. Pomeroy, Gays Mills. 

Louisville—Theodore Herfurth, Madison. 

Mercantile—D. W. Hitchcock, Grand Rapids. 

Michigan—J. H. Spearkracker, Clintonville. 

Nat’! Union—J. D. Brownell, Janesville; P. A. 
Rix, Hartford; W. F. Pinnow, Chilton; Josiah 
Ward, Avoca; Frank Hodge, New Lisbon; E. F 
Kramer, Cambridge; W. F. Von Lanyi, Stevens 
Point; J. F. Henderson, Whitewater; M. 
Fleming, Amherst; Edw. Ruplinger, Mondovi. 

Northern, Eng.—Whalen & Patterson, Monroe; 
j. Taylor and W. B. Gueinzius, Green Bay. 

Northern, N. Y.—D. F. Bowler and W. Tisch, 
La Crosse. 

Northwestern F. & M.—A. L. Robbins, Dodge- 
ville; Walter Hartshorn, Waukesha. 

: New Hampshire—M. N. Anderson, Fond du 
ac. 

Orient—F. W. Milbrath, Milwaukee; Frank J. 
Wolff, Fond du Lac. 

Pennsylvania—R. C. Nicodemus, Madison; L. 


W. Eastling, Manawa. 

Phenix—L. H. Stevens, Lancaster; C. K. 
Stephens, Montfort; L. H. Johnson, Nelsonville; 
K, J. Beidel, Hewitt; C. C. Warner, Mercer. 


Phoenix, Ct.—Gustav Schwark, Westfield; H. 
S. Weil, Mineral Point. 
McDermott, Ashland; 


T. 


Prov. Wash.—Burch & 
Richard Roll, Hustisford. 


Queen City—J. C. and Michael Howe, Su- 
perior. 
Reliance—O. G, Erickson, Antigo; M. E. 


Saltzer, Monroe; H. M. Older, Ripon. 

Roch. German—R. S, Olmstead, Boscobel; 
E. Baltzer, Monroe. 

Security, Ct.—Ed, Ruplinger, Mondovi; 
Combacher, Ellsworth; P. J. Dolan, Platteville. 

Spring Garden—R. E. Gierhart, Argyle. 

United American—H. C. Zander, Rhinelander; 
C. E. Furbish, New London. 

Western, Pa—L. A. Fons and M. J. 
Wawrzyniakowski, Milwaukee. 

W’msburg City—Thomas Hageerty, | Houlton; 
Eberlein & Eberlein, Shawano; H. Bruns, 
Sheboygan. 


M. 
A. 





ILLINOIS NOTES 


The Western Factory Association has secured 
from mutuals a line of $150,000 on the 
sprinklered plant of the Brown Shoe Company at 
Murphysboro, Ill., equipped with Niagara-Hib- 
bard system. 

Complaint is made of an attempt to write the 
mercantile stock of the A, M. Fyffe Company, at 
Lawrenceville, Ill, at less than the published 
rate of $1.51. It is further reported that some 
of the agents are attempting to reduce the rate 
on policies issued at the correct figure or rebate 
by endorsement. 


Albert Ryba has become connected with the 
James Jandl agency at Racine, Wis. 





Rule On Floater Policies 
Union rule No. 40, applying to float- 


ing or schedule policies, recently 
amended now reads as follows: 
No policy, either floating, schedule or specific, 


except railroad property written under general 











schedules, blanket grain policies written under 
th 1e elevator and warehouse schedules, merchan- 
lise in transit, retail lumber yards or automo- 
biles, shall be written on any property covering 
beyond the limits of a single city or town, unless 
the consent of the governing committee is first 
obtained, and approval had of the form of 


its 





policy and the average rate, and its decision 
when announced shall be binding on all members. 
David Caldwell has been appointed special 


agent of the Commercial Union and Palatine for 
Kentucky and Tennessee. He has had this field 
for the North America. 

A verdict for $16,638 has been given in the 
United States circuit court at San Francisco in 
favor of the Warehouse, Land & Improvement 





Company against the Palatine. The fight was 


made on the earthquake clause. 
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OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 


J. H. LENEHAN, General Agent CHAS. R. STREET, Aes’t General Agent 


The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. Wma. D. Denney, Secretary. 











Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 


Capital $200,000.00. Vedder Underwriter Co. 





H. G. Buswell, Cook County Manager, Chicago F. C. Sammis, State Agent, Mianeapolis 
W. S. Wolverton & Son, State Agents, Oklahoma City 





ORGANIZED 13870 
tk Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 





LONDON & 
LANCASHIRE 


FIRE 





CashCapital - - - $300,000.00 
Reinsurance Reserve - - 989.64 
Reserve for all other Ltabilities 134,211.72 
Net Surplus - 390,619.59 
TotalAssects - - - 45,445,820.95 | 


GEORGE BRUMDER, Presidect | Of Liverpool, England 
GUSTAV WOLLAEGER, Jr,, Vice-President ; 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


CHARLES E. DOX, Manager 





BIERCE & SAGE, General Agents for Michi ~ 
Western Department 


and Ohio, Whitney Opera House Block, 
T. Kirxkwoop, gf : 
‘$71 La Salle St., Chicago, Ill. 


troit, Michigan. 
“Tha Detroit; Gro. 
General Agents 


SPECIAL AGENTS: 
land; Frank M 
SenGewick, Ishpeming, Mich gar, 
Gorham-Braden Company, 
49 South Fourth St., Mianeapolis, Minn. 
Camden Fire Ins. Assn. of Somdes, N. J. County Fire Ins. Co. of wepeee pias Pa. 


Hawkeye Ins. Co. of Des Moines w Brunswick Fire Ins. Co. of New Brunswick, W.J 
New Amsterdam Casualty Co. of o Naw York, N. Y. Iiiinels Surety Company of Chicago, Ill. 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE, 








Louisville Insurance 
Company 


| FIRE AND TORNADO INDEMNITY 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - $891,463.32 
Surplus to Policyholders 309,880.08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 
159 LaSalle Street CHICAGO 


SURPLUS_ LINES 


channels have been exha usted. We can 


In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 
184 La Salle Street 





Chicago 





a syndicate of London Lloyds Gnderweitecs that aosees 
h our office. Immediate binders given. 10 paid 
agent ant Cache < in the States of Illinois and New York. We also write A iM insurance 
covering against fire theft anywhere in the United States, Europe or Canada. 10%. 


WE INVITE YOUR ee - PROMISE CAREFUL ATTENTION TO 


MARSH & “McLENNAN 


New York Office: 
54 WILLIAM S 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 


Chica; m Office: 
(59 LA SALLE 


Londo 
123 BISHOPSGATE STREET 








Net Surplus $89,547.49 
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THE WEST AND NORTHWEST 


TRY TO PLACE PACKING LINE 





Johnson & Higgins Endeavor to Beat 
a Rate Down and Swing the Local 
Agents 


Agents and companies are feeling 
uneasy over the placing of the John 
Morrell & Co. and the Cudahy Pack- 
ing Company lines. 

The risks of the John Morrell & Co. 
packing concern at Ottumwa, Ia., and 
the Cudahy Packing Company at Kan- 
sas City, Kans., have recently been 
equipped with automatic sprinklers and 
the agents in the towns named who for- 
merly had good lines of insurance on 
these properties are deploring the 
change. The installation of the sprink- 
ler equipments resulted in a large re- 
duction in the rates and consequent loss 
in commission earnings to the agents. 
It seems now that the insurance is be- 
ing placed by Johnson & Higgins, and 
the agents are asked to issue their poli- 
cies on the risk at 50 cents if they want 
to get any of the business. It is under- 
stood that the published estimate on 
both of these properties is 65 cents and 
the agents offered to write the business 
at this figure only to be met with the 
statement that they would have to write 
their policies at less than that if they 
wanted to get any of the line. The 
statement is made that if the companies 
would stand “pat” for a 65 cent rate 
the brokers referred to would not be 
able to swing the proposition and the 
line would probably return to the local 
agents. 

Whether such a result can be looked 
for is hard to say, as the brokers seem 
to want a few good policies in repre- 
sentative companies so as to make a 
showing to the assured and possibly to 
use as warranties in securing lines from 
some of the insurance concerns with 
which they are affiliated. 

The lines given to local agents are 


* placed as a “special favor” and as com- 


panies generally do not wish to lose 
their standing with the agents the situ- 
ation is quite embarrassing. 

One feature of the Iowa situation 
seems to have escaped some com- 
panies, however, which is that under 
the Iowa standard policy clause relat- 
ing to “valid and collectable insurance” 
an effort might be made to hold them 
for any default in payment on the part 
of other companies on the line. As the 
amount of insurance placed in unad- 
mitted companies is understood to be 
large an effort to enforce this clause 
might prove very serious. 


Inspecting Fire Shutters 
Under an ordinance in St. Louis, re- 
quiring fire shutters to be closed on 
Sundays, the building commissioner has 
been inspecting all the shutters. As a 
result several cases of alleged violators 
are now in court and a number of shut- 


ters have been condemned as inade- 
quate. 


Minnesota Agency Appointments 
Alliance—Geo. A. Tomlinson, Duluth, 


_Milw. Mech.—W. T. Campbell, Cokato; M. F. 
Kummer, Cold Spring. 

Royal Exch.—G. H. Weibeler, Belle Plaine; 
T. R. Johnson, Cannon Falls. 

U. S. Lloyds—F. W. Winship, Duluth. 


Insist Upon Coinsurance 

The insurance on the plant of the 
Western Chemical Manufacturing Com- 
pany, at Denver, Colo., is up for criti- 
cism. The insurance expires about the 
middle of next May and attention has 
been called to the fact that but two 
items of the form carry coinsurance— 
namely, stock item of $50,000, which is 
a floater and has the 90 percent reduced 
rate clause, and the seventh item cov- 
ering electrical apparatus with 100 per- 
cent clause. It is alleged that the 
American Appraisal Company has re- 


_cently placed detailed values upon this 





property, and after a consultation of 
their figures it is said the amount of 
insurance, except in the two instances 
mentioned, does not amount to more 
than 50 percent of the value as shown 
by the appraisal company’s returns. 
Some of the companies are demanding 
the reduced rate average clause under 
the general form in consequence. 





St. Faul Agencies Combine 

J. Q. Haas & Co. of St. Paul absorb 
the Warner & Warner agency, F. G. 
Warner going with Haas & Co. The 
companies taken over are the Geriian 
of Pennsylvania, Teutonia of Louisiana, 
Prussian National, Girard, State of 
Pennsylvania, Union of Pennsytvania 
and Mechanics. This will give tue 
Haas agency nineteen companies. The 
old firm of Gardner & Warner and 
Warner & Warner, their successors, 
have been in business for twenty years. 

J. Quincy Haas & Co, have incorpor- 
ated and elected the following officers: 
J. Q. Haas, president; F. Y. Locke, 
vice-president; C. D. Matteson, secre- 
tary; M. M. Wachenheimer, manager. 
F. G. Warner will give his attention 
largely to the business of his old firm. 





To Meet on Board Steamer 

Plans are being made for the annual 
meeting of the Missouri Fire Preven- 
tion Association. It is probable that 
the meeting will be held on board one 
of the Mississippi river excursion boats, 
as was done last year. The date for the 
meeting has been fixed for May 15 
or 22. 

It also is planned to hold the annual 
meeting of the Missouri pond of the 
Blue Goose on board the steamer at 
the same time. 


IOWA NOTES 
: A waterworks system is to be built at Lamoni, 
a. 

A 100,000-gallon reservoir, for fire protection 
only, is to be built at Tipton, Ia. 

Several miles of extensions to mains are to be 
made this year in Independence, Muscatine and 
St. Ansgar. 

The Royal and the North British have left the 
J. H. Munroe & Son agency at Muscatine, the 
latter going to J. B. Mark & Son. 

At Woodbine, Ia., George W. Coe gets the 
Springfield, formerly with Bosbreek & Co. and 
the North British, formerly with H. M. Bostwick. 

At Alden, Ia., H. E. Button has purchased the 
agency of T. R. Holmes, who has moved to 
Laurel, Mont., to engage in the lumber and in- 
surance business. 

Plans for a new municipal waterworks sys- 
tem to be built at Council Bluffs have been 
completed. The plans meet the approval of the 
fire agents, who are fully satisfied. The fire 
hazard will be lessened fully 50 percent in many 
portions of the city when the system is com- 
pleted. 


MISSOURI NOTES 

The Illinois Bankers Fire, which recently en- 
tered Missouri, has appointed F. Churchill 
Whittemore of St. Louis agent in that city. 

The Milwaukee Mechanics is planning to 
transfer its St. Louis agency from the office of 
Charles L. Crane & Co. to that of Schaefer & 
Freudenstein. 

Edgar R. Smythe, head of the E. R. Smythe 
& Co. agency at St. Louis, was shot by his 
father in a dispute over a policy canceled by 
the latter. It is thought the wound will prove 
fatal. 


An independent agency of the National Union 
Fire has been placed with Oscar R. Witte & 
Co. of St. Louis. This agency applies to St. 
Louis and St. Louis County. This firm already 
has the sole agency of the Washington Fire of 
Seattle and the Union of Buffalo. 





GENERAL WESTERN NOTES 


The total premiums of American companies in 
Montana last year were $854,009, losses paid 
$205,898. The foreign companies premiums were 
$460,502 and $109,313 losses paid. 

The American Eagle Mining & Milling Com- 
pany has a mill in process of construction at 
Portland, S. D., and will remove its insurance 
from builders to mining risk in about two weeks. 

The Golden Placer Mining & 
Cyanide Extraction Company, at Blacktail, S. D., 
near Deadwood, has completed its mill and taken 





Milling & | 


out $50,000 insurance in the Dague Insurance | 


Agency of Deadwood. 

Dwelling house business at Oakes, N. D., is 
having the attention of companies. It is al- 
leged agents are writing at less than the pub- 


lished rates of 40 cents annual for brick and | 


stone, and 50 cents annual for frame dwellings, 


with a basis rate of 75 cents per annum for | 


dwellings without brick or stone foundation and 
all dwellings of a less valuation than $500. 


DISCUSS FIRE INSURANCE 
(CONTINUED FROM PAGE 1) 
often refuse to give any information in 
seeking adjustment of “crooked” losses. 
Advocates a Uniform Policy 

Charles M. Wilson, a local attorney, 
and president of the board of public 
works, spoke on the subject, “Defects 
in the Form of Policies in Current Use 
and the Feasibility of a Uniform Pol- 
icy.” He suggested that if credit men 
of this country should take up the sub- 
ject they might secure a policy that is 
uniform from Maine to Texas. As to 
defects in present policies, he stated 
that the Michigan standard policy is too 
long, containing 3,000 words, with many 
repetitions, He suggested that the two 
classes of conditions, obtaining before 
and after a fire, be separated and sim- 
plified. He spoke of the clause which 
enumerates fourteen conditions on 
which the assured’s loss may be void, 
and stated that they were run together, 
without a single period. He asked for 
a simple policy, with important parts 
relating to invalidation of policies in 
big type. As to the part relating to ad- 
justment of losses this might be in 
small print, he said, for in this case the 
assured might be trusted to read his 
policy. In closing Mr. Wilson spoke of 
local fire conditions, the firetrap of a 
pumping station, the inadequate and 
worn out pumps in use, and he urged 
strongly the need of spending more 
money to properly take care of the 
rapidly growing city. 

Byron D. West’s Talk 
_ Byron D. West, deputy fire insurance 
inspector for western Michigan, spoke 
on the “Relation of Fire Insurance to 
Credits,” saying in part: 

It must be self-evident to any fair-minded per- 
son that the insuring company which is willing 
to assume its share of the most hazardous busi- 
ness, is justly entitled to its full proportion of 
what is regarded as the most desirable. It must 
be equally self-evident that such a sound and law- 
abiding company should be legally authorized to 
ascertain in the most economical and practicable 
way possible, the hazards which it is likely to 
encounter, the best and most efficient remedies 
which can be applied to lessen the same, and the 
lowest minimum rate of premium at which it 
will be prudent to write the insurance, and to 
do this it will be seen at once that it should 
be permitted to work in unison with other 
companies of like standing, for in no other man- 
ner can the fullest economy in expense be se- 
cured, and the most extensive and absolutely cor- 
rect knowledge of facts obtained, and the lowest 
minimum tariff determined. 

There is no amount of experience and no man- 
ner of investigation, or analysis, or accumula- 








tion of figures and facts by which, or through 
which—single handed—the business of fire un- 
derwriting can be brought down to what may be 
termed an exact science. 

It is these peculiar characteristics of the 
business that ought to operate to restrain state 
legislators, generally, from the enactment of 


! Jaws which will prohibit companies from wnit- 


ing together for the purpose of reducing ex- 
penses, and of determining, as far as possible, 
the actual cost in underwriting each particular 
classification; in other words, of bringing the 
business nearer and nearer to an exact science. 
It is entirely too expensive for each company 
to get at all of these important features through 
its own field force, and even if it were not so, 
the results obtained within such narrow limits 
would be of little or no value to any one, and 
the underwriting which was conducted on any 
such plan would be too uncertain in its results 
to make the policy issued by such a company of 
real and unquestioned permanent value and 
solvency. - 

C. Parmenter of J. S. Crosby & 
Co. made an excellent impromptu talk 
along the lines suggested by previous 
speakers. He urged harmony of in- 
terests between insurance men and 
business interests. 

Manager McGregor Speaks 


The summing up of the questions un- 


der discussion was left to P. D, Me- 
Gregor of Chicago, manager of the 
Queen. 

“Fire insurance is a tax,” he said. 


“We are trying to fix this fire tax so 
that it shall be equitable to the as- 
sured. Each person should pay his 
share. The old Michigan policy has 
been much maligned tonight. It’s a 
mess of verbiage, we didn’t make it. It 
was given us to use, we didn’t want it.” 

As to adopting a standard policy he 
pointed out some of the troubles like- 
ly to be met in this union of many 


states. He asked why Michigan didn’t 
adopt New York’s standard policy, 


which was the best in existence. 


MISCELLANEOUS NOTES 

The Individual Fire Underwriters of St. Louis 
interest in the Chelsea loss will be $250. 

President Dunham of the Firemens visited 
some of the western agencies en route to the 
Pacific coast. 

The German of Pittsburg has entered Pacific 
coast territory, with Dickson & Thieme of San 
Francisco as general agents. 

The F, H. Leavenworth Publishing Company 
of Detroit has published “Fire Insurance in 
Michigan for Ten Years.” Price, 50 cents. 

The Royal Exchange will withdraw from Cali- 
fornia May 1. Agents of other coast states will 
continue to report to San Francisco for a time. 








“What to do when a risk is offered,” is the 
subject of a little booklet for agents; but it is 
likely to prove as useless as advising a man 
what to do when seasick—he'll know without 
being told. 





C. W. Ransom, President 


W. A. Morin, Vice President 


John H, Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1998)........cccceeeeeeeeee sees + + $208,248.87 
Surplus (Policyholders)............ sesscoccscscccccecces 148,088.87 


i Sk. s ghew cadeseeeenbieneeeseees 
nn so ccoencesenseseenesecen eee 
Increase in Net Surplus.......cccccccccccccccccece 








weeeees 80,714.11 
seseeee 20,092.48 
sceeees 4,820.78 


Keystone Underwriters 


Of Pittsburgh, Pa. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO, 


Capitai.............$675,000.00 
AIG 260 vsscess 
Surplus to Pclicy Holders................ 


ee ee 


UNION INSURANCE CO, 
ALL OF PITTSBURGH, PA. 


e+e ++ +$2,1038,082.22 
osenue sees eee +91,240,502,29 


HENRY WACHTER, 


Manager 


OFFICE, 218 FOURTH AVENUE, PITTSBURGH 
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GOOD DOCTRINE 

THE reply of the Unitep States Fivet- 
ity & GUARANTY to the Minnesota BANK- 
ERS ASSOCIATION, which requested the 
company to appoint the association’s sec- 
retary as an agent to write the fidelity 
bonds and burglary insurance of its mem- 
bers, the commission to go to the associa- 
tion, indicates that there is a sentiment at 
the nome offices of some surety and cas- 
ualty companies to protect their agents. 

The overhead writing practice in fire 
insurance has been threshed out. The 
agency companies must recognize the res- 
ident agents or be condemned. In cas- 
ualty and surety this principle is not so 
generally recognized. It is an encourag- 
ing sign to note this action of the Unitep 
States Fiverity & Guaranty, and _ its 
stand will be appreciated. 

The company states that it has over 
3,500 agents. who worthily represent it. 
It relies on them to secure business, con- 
serve renewals and furnish local informa- 
tion which is essential in reaching under- 
writing conclusions. Thy earn the com- 
mission. They write other lines than 
bank burglary. It would be ignoring and 
belittling them to write over their heads. 
As the agents look after its interests, this 
company feels it only just to stand by 
them. 

This declaration of principles is one 
that should receive more consideration. 
It is a doctrine that needs to be preached 
and practiced. If companies expect to 
secure business through agents, .they 
must protect them. 





MISCELLANEOUS LINES 


THE casualty and surety business, or 
what in general parlance is known as 
“miscellaneous lines,” has assumed rather 
large proportions. Take the companies 
reporting to the New York department. 
Their total premiums last year were $57,- 
411,878 and their total income $64,249,133. 
These companies paid $24,010,966 in 
losses and their total disbursements were 
$58,205,262. 

That is an interesting array of figures. 
The total new premiums of the life com- 
panies reporting to the New York de- 
partment last year were $59,617,848. It 
shows the “miscellaneous lines” are not 
to be sneezed at. 





NEW COMMISSION MEASURE 

Tue bill which has just passed the New 
York legislature and senate and is await- 
ing Governor Hucues’ signature, for the 
relief of the general agents and sub- 
agents of life insurance companies all 
over the country, is welcomed by the 
companies and agents alike with grati- 
tude. 

The scale of commissions allowed under 
the original Article 97 of the Armstrong 
law has been proved to be inadequate, in 
that it does not allow enough commis- 





sions to be paid to the general agent for 
him to develop a general agency and it 
has cut the commissions paid to the sub- 
agent to the point where it is practically 
impossible for him to make a fair living 
in the business. 

The fact that the amended bill was 
unanimously approved by THe AssociA- 
TION OF Lire INSURANCE PRESIDENTS 
shows that upon the bill becoming a law, 
which is likely to happen at once, con- 
tracts will be changed and relief be given 
immediately. A large increase in new 
business will without doubt immediately 
follow. The scale of commissions which 
the new law will well allow will be, on 
the principal policies, about as follows: 

Ordinary life, 50%. 

Twenty payment life, 50%. 

Twenty year endowment, 40%. 

The extension of the renewal from nine 
to fifteen years is also of great importance 
to the welfare of the business. It will be 
interesting to note the companies that 
are the first to make those changes in 
their contracts which they can now safely 
do, thus putting their agents on a living 
basis and restoring confidence once more, 
setting in motion again the machinery of 
the great life insurance companies which 
has suffered during the last three years. 

Under the new law nine 7% percent 
renewals and five fives can be paid on 
life policies and twenty year endowments. 
On lesser term endowments, the renewals 
are 5 percent. The collection fee is put 
at 3 percent. No first year commission 
of over 50 percent can be paid. 

This is regarded as a satisfactory ease- 
ment and will appeal to most agents as 
equitable. 





OHIO MEN TO THE FORE 


Does the promotion of field men to 
higher positions in western departments 
of fire companies go in cycles by states? 
A few years ago, Indiana was capturing 
the plums. Recently Ohio has been the 
field from which the reaping has been 
done. J. P. SrncLeton of the Niagara in 
Ohio, became assistant western manager. 
Georce H. Bett, Ohio state agent of the 
Nortu Britis, was called to his western 
department as second in command. 
Cuartes L. HeEcox, state agent of the 
DELAWARE, RELIANCE and ROCHESTER GER- 
MAN in the Buckeye field, some months 
ago, was chosen executive special agent 
at his western department office. It was 
not so long ago that State Agent San- 
DERSON of the AETNA in Ohio became gen- 
eral agent of the CoNTINENTAL at the 
home office. 

And there is good managerial timber 
left in Ohio. 





EDUCATIONAL WORK 

WE notice that the credit men’s associa- 
tions in different cities are discussing fire 
insurance. They are having before them 
men well versed in the business who read 
papers or give talks along lines in which 
these associations are interested. 

The plan is an excellent one. It serves 
to bring together insurance and other 
business men. The operations of fire 
companies can be explained. This is an 
educational work that will bear fruit. 





M. Duvucro Buttes, the controlling 
factor in the Hamitton Fire, which re- 
insured, is a good example of a man 
who spent more time manicuring his 
finger nails than he did in trying to learn 
how to manage a company successfully. 





Personal Side of the 
Insurance Business 


Twenty-five years ago next month H. 
F. Atwood became secretary of the 
Rochester German, a post he has filled 
with distinction. He has come in per- 
sonal touch with many of its agents 
because of his custom of paying annual 
visits to the chief ones. In order to 
show their appreciation of Secretary At- 
wood, the different departments of the 
company are uniting in asking the local 
agents to send in some new preferred 
risks with a twenty-fifth anniversary 
silver Atwood sticker pasted on the 
dailies. 





— 


A huge branch of American Beauty 
roses at the desk of Agency Superin- 
tendent F. A. Meinel of the western de- 
partment of the London & Lancashire 
and Orient last Tuesday, reminded him 
that he had reached the twentieth anni- 
versary of his connection with the first 
named company. Mr. Meinel was thus 
handsomely remembered by the field men. 
He has worked up from the ranks, at- 
tended strictly to business and is occu- 
pying today a splendid position. 


Editor Young E. Allison of the In- 
surance Field was operated on this 
week for gall stones. He passed through 
the ordeal successfully and expects to 
get out soon. 

Joseph Meade Gleason, special agent of 
the Hartford Steam Boiler, in charge of 
its business in part of Ohio, Kentucky 
and Indiana, with headquarters in Cin- 
cinnati, died a few days ago. He was 
born in Austerlitz, Columbia county, N. 
Y., Sept. 15, 1843. Mr. Gleason received 
a common school education in his native 
place, and when sixteen years old went 
to Louisville and lived there until 1886. 
He was a clerk in a drug store for a few 
months, then went for a few months to 
Murfreesboro, Tenn., but returned to 
Louisville and secured a situation in the 
office of James E. Tyler & Co., insurance 
agents of that city. He became secretary: 
of the Louisville Insurance & Banking 
Company, and occupied that position for 
five years, or until 1872, when he as- 
sumed the responsibilities of a general in- 
surance agency, which responsibilities he 
sustained until 1886, when he sold out his 
interests and at once assumed charge of 
the business of the Hartford Steam Boiler 
for the territory named. 

Mr. Gleason was a man of high char- 
acter and had excellent business judg- 
ment, just and firm in all his dealings. 
He possessed a spirit of broad charity, 
which endeared him to all those who 
knew him. He was a man of religious 
nature and was a consistent member of 
the Baptist church. 

The first signs of failing health came 
last August, but his untiring devotion to 
duty kept him at his desk until about two 
months ago. 


Stanly Fleetwood, for many years a 
member of the Chicago local agency 
firm of C. W. Drew & Co. and its suc- 
cessor, Fleetwood & Pellet, died at At- 
lantic City, N. J., last week. He had 
been in ill health for some time. 

Another Chicago agent died last week, 
S. F. ReQua, who had been in the busi- 
ness there for 40 years. He was 71 years 
of age. He headed the firm of S. F. Re- 
Qua & Sons. For a long time he was 
° member of the old Davis & ReQua 

rm. 


The Singer Company of New York has 
issued its very interesting book, “Who 
Is Who in Insurance?” the first of six 
volumes which, when published, will com- 
prise the International Insurance Ency- 
clopedia. The work just issued contains 
700 pages and is complete in itself. Only 
about one half the book is given to tell- 
ing “who is who,” the remainder being 
devoted to encyclopedia features. One 
interesting department is “Annals of In- 
surance,” which is a chronological record 

(CONTINUED ON PAGE 18) 


Severe Fire Tests 
Of Building Materials 


Some notable tests of building mate- 
rials have recently been made by the 
United States government geological 
survey. The first series of tests was 
made at the Underwriters’ Laboratories, 





Chicago. . al 
Thirty panels of various building ma- 
terials, including concrete building 


blocks, common, hydraulic pressed and 
sand lime bricks, concrete of gravel, 
cinder, limestone, glazed building and 
partition terra cotta tile, sandstone, 
granite and marble building stone were 
tested. The materials were subjected to 
the direct application of heat for two 
hours, and were then immediately 
quenched with water. An effort was 
made to obtain temperature of 1,700 de- 
grees Fahrenheit within half an hour 
after starting the tests and to maintain 
this temperature as nearly as possible 
constant through the succeeding half 
hours. 

The building materials were placed in 
a sliding panel, which when arranged 
for the fire test formed one side of the 
furnace. In the furnace, gas flames 
were forced by a blast of air against 
one side of the panel. After two hours, 
the panel was brought from the furnace, 
and the water turned on from a hose 
with a pressure of fifty pounds to the 
square inch. 

* * 

The conditions under which these 
tests were made were unusually severe 
and as none of the materials passed 
perfectly, it proved a good test for 
comparative purposes. The tempera- 
tures used would hardly be reached in 
an ordinary fire, but might be in a 
conflagration. 

Brick stood the test best. The hy- 
draulic pressed brick passed through 
the ordeal more successfully than the 
rest. No damage was apparent what- 
ever after the firing and before the wa- 
ter was applied, and although a num- 
ber of the bricks cracked, 70 percent of 
them were found to be intact after 
quenching. There was apparently little 
difference in the strength of the bricks 
before and after firing. 

The natural building stones behaved 
the worst of all the material tested. 
The almost complete destruction of 
these stones precludes any comparison 
between them. The sandstone panel 
entirely collapsed soon after the test 


was started. 
* . 


The testing engineers report that it 
was difficult to determine whether the 
concrete made of limestone, granite, 
gravel or cinders sustained the least 
damage. Their surfaces were all rather 
badly pitted by the fire and washed 
away by the stream of water. The test 
was unfair to cinder concrete, as the 
sample of cinder was very poor, con- 
taining a large percentage of unburned 
coal, which ignited and left the surface 
of the concrete badly pitted. The gran- 
ite concrete probably behaved the best. 
The damage in no case extended very 
far into the concrete, probably not more 
than one and one-half inches. The 
rapid heating of the face of the con- 
crete, while the back remained cool, 
caused the concrete to crack vertically 
for some distance back from the face. 
The cracking of the concrete can be 
avoided, it is believed, by using metal 
reinforcement, which would distribute 
the effect of the expansion. The tests 
also brought out most clearly the low 
trate at which the heat travels through 
concrete. 

* * 

Linen tags which were placed in the 
hollow concrete blocks when they were 
molded were found to be undamaged 
after the fire test. In many instances 
the hollow blocks split after being sub- 
jected to the fire and water test. It was 
noticeable that the richer the mortars 
used in these blocks, the less they were 





affected by the test. The mortars mixed 
(CONTINUED ON PAGE 19) 
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AMONG CASUALTY AGENTS 


HANCOCK BECOMES MANAGER 


United States Fidelity & Guaranty 
Opens Branch Office in Chicago— 
Prospects for Peace Good 














Frank Ames Hancock becomes man- 
ager of the United States Fidelity & 
Guaranty in Chicago, and George E. 
Brennan becomes associate manager. 
Thomas Thompson, who formerly was 
underwriter of the surety business in 
the office of Conkling, Price & Webb, 
but for some months has been with the 
United Surety in the same capacity, 
will take charge of the office work and 
for some time one of the best under- 
writers from the home office, will spend 
at least part of his time in Chicago, 
familiarizing the management with the 
company’s present underwriting policy. 
The branch office will be located on the 
sixth floor of the Corn Exchange Na- 
tional Bank building. 

Mr. Hancock has been with the 
Fidelity & Casualty in Chicago. He 
has had considerable experience in 
bonding, especially on the business- 
getting end. Mr. Brennan has been in 
the coal business and has a very wide 
acquaintance among business men and 
politicians, as he was at one time secre- 
tary of the Democratic state committee. 
He is said, by a man who knows him 
very well, to be one of the most capable 
men in the city. 

The branch office will have home 
office powers up to a certain limit. 
Very large bonds will have to be sub- 
mitted to Baltimore before issue, partly 
because it is necessary to arrange for 
reinsurance on some of them. For the 
present the branch office will have 
charge only of Chicago and Cook coun- 
ty. President Bland, however, is work- 
ing out the details of a department of- 
fice at Chicago, to which agents within 
twelve hours’ run, north, west and south 
will report, thus saving a day’s time. 
This plan will probably not be effective 
for several months yet. 

President Bland personally handled 
the situation at Chicago arising from 
the resignation of Conkling, Price & 
Webb as general agents. There has 
been much speculation in surety circles 
as to the course the company would 
pursue. Mr. Bland anticipates no rate 
trouble in Chicago. Unless unexpected 
contingencies should arise he sees no 
occasion for any. Before he left for 
home he and Conkling, Price & Webb 
came to a satisfactory agreement con- 


. vidually, would be liable 5 with the su 





! 
cerning the business on their books, un- 


der which they will transfer such parts 
of certain lines as they can to the 
Fidelity & Deposit without opposition 
from the United States Fidelity & Guar- 
anty and will receive compensation for 
part of the business, which by its nature 
must remain on the books of the United 
States Fidelity & Guaranty for a time, 
in some instances several years. 
President Bland consulted with the 
old general agents and they recom- 
mended Mr. Hancock as a high-grade 
man, who would represent the com- 


pany worthily in every way. The com-} 
Price & | 


pany leaves the Conkling, 
Webb office with very friendly feelings 
on both sides. Mr. Bland states that 
within a year he expects his company 
to have built up more than enough new 
business to take the place of what it 
loses by the transfer. 

In establishing a branch office, the 
United States Fidelity & Guaranty is 
following its now settled policy in 
handling large cities where general 
agency vacancies occur. At other 


points it has proved highly satisfactory | 
Bland expects it to do the! 


and Mr. 
same: way in Chicago. 





Record in Montana 


The following is the Montana record 


for last Sage “ 


Busine: Prems. Losses. 
Pee: my : BR. c ncccct $154,541 $106,413 
EAE ccccccorcccesssces 7 7,175 
Fidelity & Surety 20,900 
PIS GEASS cccccccccoscese 8,637 
ea None 
Burglary None 

BE cccwsccceceocceoscese 1,845 





Cutting Down the Inspections 
It is stated that some companies are 
writing boiler business at lower rates 
by cutting down the number of inspec- 
tions. The older companies claim that 
these two inspections, one external and 
the other internal are not sufficient. 





State Bankers Association 


The United States Fidelity & Guar- 
anty in declining to appoint the secre- 
tary of the Minnesota Bankers Associa- 
tion as agent says: 


The point has been raised by attorneys of 
sound judgment that the state bankers’ associa- 
tions assume a grave responsibility in becoming 
the agents of any surety company. In the first 
place, they are violating the state law; and, sec- 
ondly, in receiving premiums from the banks and 
transmitting them to the surety company which 
pays the state associations a commission, they act 
as agents and thus become a party to the bond. 
In case of default or delay in payment by the 
surety company or subsequent suit on the bond, 
the associations, and perhaps the officers indi- 
company. 

e know no reason why, if state bankers as- 
sociations shall adopt the course which you pro- 
pose, other organizations, such as of 

















AGENTS WANTED Identifir: TOM INSUTance Sarvite 


EDENTIAL" (Patent Be —_ 

= is aan ine cauueies leather pocketbook, has 
indorsed and is accepted by Banks, Hotels, etc,, ox bling the 
bearer to cash money orders and checks everywhere. 

Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 


Each holder is also furnished a special combination 


$2,000 Accident and Heaith 


Insurance Policy 
$15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). | 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies issued and Losses Paid Directly by the 
North American Accident Insurance Company, Chicago, III. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352,422.55. 
identification Pocketbook, Insurance 
Policy, Registered Metal Key-Check } $5.00 Per Year 
nt. If you are seeking a dignified method of increasing your earn- 
ings, write for sample policy, etc. More money can be made by 


handling a quick-selling $5.00 contract than a slow-selling $25.00 policy. We the 
Righest sate cf oummiecea, including renewal contract and excl: advo ra Aaa 


IDENTIFICATION COMPANY OF AMERICA on 
Western Department HOME OFFICE 


rn Department 
26. 43d Bt. Now Nork 
San Francisco,Cal $39 LA SALLE STREET, GHIGAGO, ILL. 56 Pine 5st, New York 

















PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 


INSURANCE 


WE WANT LIVE AGENTS. 

















UNITED SURETY COMPANY 


BALTIMORE, MD. 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILLINOIS 


BORLAND BLDG., 181 LA SALLE ST., 
TELEPHONE CENTRAL 4287. 


THE FLETCHER Co., THE ELDRED AGENCY, 


CHICAGO, TLL. 


N. W. Manacerns GENERAL AGENTS, 
BANK OF COMMERCE BiDaG., 10 MITCHELL Bios. 
MINNEAPOLIS. Minn. Mitwaukee, Wis. 








WHY THE CASUALTY LINE IS 


@ The commissions on Accident and Health business are large. 


@ The commissions on renewals are the same as the commissions on 








A MONEY MAKER 
FOR THE LIFE AGENT 


@ Because it can be worked in connection with your regular Life 
business without interfering with it in any way. 

@ Because it often happens that you have a few minutes between 
interviews---not time to open up and present properly the subject of 
life insurance, but sufficient to interview and close a man for an acci- 
dent policy, and every man you meet is a prospect. 

@ Seventy per cent. of your Life policyholders carry health and acci- 
dent insurance on an annual renewal basis, and once knowing the 
date of expiration you have an opportunity to secure their business. 
Why let the " other fellow" have these commissions ? 

@ If your policyholders have sufficient confidence in your judgment 
to take a contract running for twenty years, they will surely have con- 
fidence enough in your recommendation to take a contract running 


for one year. 





new business; making this the ideal line for quickly building a PRO- 
FITABLE RENEWAL INCOME. 

@ But LITTLE TIME is required in looking after renewals-—-the 
benefits under our policies increase annually in value to the assured 
and the majority of policyholders renew by mailing remittances to 
your office. 

@ We want to correspond with the Life Insurance man who appre- 
ciates the value of time and who wants to make his efforts yield him 
every possible dollar in commissions. 

@ Correspondence confidential. 


THE PENNSYLVANIA CASUALTY COMPANY 


VICE PRES. 


694,LINDEN STREET SCRANTON, PA. 
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trade, bar associations and every other organiza- 
tion of business men, shall not approach us in 
the same way and thus entirely eliminate the 
agents of surety companies in your state. 


We were approached a short time ago by an | 


association of telephone operatives requesting us 
to name a rate for their fidelity bonds, but for 
the same reasons we declined to entertain the | 
proposition.” 


———_- 


COMMENT IN SURETY CIRCLES 
President Bland Thinks Condition of 
the Business Generally is Im- 
proving to a Marked Extent 





President John R. Bland of the 
United States Fidelity & Guaranty gives 
it as his opinion that the surety busi- 
ness generally is on the up grade now. 
He says that the men in charge of it 
realize that in the past much folly has 
been indulged in and that more money 
must be gotten for bonds. For several 
months he has been waging a campaign 
for better rates in his own company. 
Agents have complained that they could 
not get the rates demanded by the 
home office; but, when the business was 


refused on any other terms, they tried ; 


again and _ succeeded. 


The Title Guaranty & Surety is now; 
adopting the branch office plan in large 
cities. It commenced this several 
months ago, and additional impetus was 
given to the movement by the appoint- 
ment of M. M. Townshend as superin- 
tendent of agencies. He came from the 
American Surety and is a believer in 
the branch office plan. 


A report gained considerable currency | 


last week in Chicago that the company | 


had taken up the general agency of 
Marsh & McLennan and would estab- 
lish a branch office. 


definite action along this line had been 
taken, although the possibility of it had 
been discussed some time ago. 

President Blount of the Illinois Sure- 
ty will be in no haste about increasing 
the company’s capital to $500,000, as 
authorized by the directors a year ago. 
The chief object in making the increase 
would be to enable the company to 
write larger bonds. For the present it 
prefers to reinsure the excess over its 
own net line, and, as it has no difficulty 
in doing this, it will wait a while before 
increasing its capital. 


John McGillen & Co., 
of the United Surety at Chicago, will | 
not appoint a successor to Thomas 
Thompson, who goes with the United 
States Fidelity & Guaranty, at any rate 
not for the present. When they secured 


At Marsh & Mc-! : 
s ~ : onnecticut, 
Lennan’s office it was stated that no! C ae 


general agents | 


Mr. Thompson as underwriter, Mr. Mc- 
Gillen was new in the business and Mr. 
Huncke’s time was taken up in agency 
organization work. Now they are in a 
| Position to do the underwriting them- 
selves. 





Michigan Bonding Licensed 

Permit to transact business in Michi- 
gan was given the newly formed Michi- 
igan Bonding & Surety Company by 
|Commissioner Barry last week upon 
the deposit of the $200,000 required by 
law. 

According to the Michigan law, sure- 
ty bonds for liquor dealers may only be 
taken out in Michigan companies. As 
the new company is the only surety 
company in Michigan, it will have a 
monopoly of the business. The new 
iyear begins May 1, and it will take 
quick work to handle all the business 
in sight in the time allowed. 

Surety men in the state are very 
much averse to the law, now that it is 
| brought home to them. They say they 
| could write the bonds at half the price 
the company is charging. It has been 
pointed out that the law giving this 
| company a monopoly of the excise busi- 
| ness may cause it trouble when it enters 
| other states, as the retaliatory laws 
may be used against it. 

The following are the officers of the 
new company: 

President—Arthur Darmstaetter. 

First Vice-President—Herman_ Darmstaetter. 

Second Vice-President—Paul Weidner. 

Counsel—Samuel F. Douglas. 

Treasurer—Julius Haah. 

Secretary—A. F. Bunting. 

Assistant Secretary—Wm. Becker. 








Aetna Indemnity Wins Big Suit 

Unless a higher court shall reverse 
the decision of the superior court of 
Fairfield county division, 
the Aetna Indemnity will be able to 


| add about $40,000 to its surplus as re- 


| 


covery of a claim which it paid. The 
Aetna Indemnity issued an administra- 
tor’s bond to Jacob M. Layton, cashier 
of the First National Bank of South 
Norwalk, Conn., as administrator of the 
Lowndes estate. Layton mixed the as- 
sets of the estate and of the bank with 
the knowledge of other employes in the 
bank, so that the Aetna Indemnity was 
called upon as surety to pay a large 
claim, which it did as soon as the facts 





“THE OHIO COMPANY.” 


‘The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws, 





$200,000 Doposited with Insurance Commissioner 


THE 
EMPIRE STATE SURETY COMPANY 


SURETY AND CASUALTY INSURANCE 
Capital $500,000 


Central Department 
American 


James W. Redmond 


and Walter Faraday aseen 


rust Building 


Chicago 


Northern Illinois 
and Southern Wisconsin 








AMERICAN 
ASSURANCE 
COMPANY 


WRITES 


ACCIDENT 
SICKNESS anD 
DEATH 


COMBINATION POLICIES 
(Monthly Premiums) 
sold to men and women, all occupations. 


SALESMEN WANTED NOW. 


WALTER W. CONNEL, 2d Vice-Pres. 
806 The Temple, CHICAGO. 











THE 


Metropolitan Casualty 
Insurance Co. of New York 


HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PERSONAL AC Policies 


AMERICAN FIDELITY COMPANY “versowr' 


Liability, — Personal Accident and Health; Fidelity and Surety : Bonds; 
the most liberal Automobile Liability Policy issued 
Special Inducements to Agents and Bro 


HUTCHINSON € COOLEY, %nersiAgentstor | CHRIS. SCHROEDER & SON, °neral Agents for 
159 La Salle Street, CHICAGO 


National Casualty Co. | 


“PERFECTION” POLICIES 
Oapital $100,000.00 


are issued only by the 
Assets Over 156,000.00 Continental Casualty 
Has Desirable Territory for Producers 


Company 
NOTHING LIKE OUR NEW 


CHICAGO, Illinois 
PROGRESSIVE POLICY 


When better op Health policies can 
Excellent Contracts 


; be written, we will write 
and District Managers 








Good Contract: Good T to Good M 
oats re ot 


H. G. B. ALEXANDER 


Adérese President and General Mansger 
MAJESTIC: BLDG., * DETROIT, MICH. 1208 Michigan Ave., Chicago, Ill. 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $870,975.48 
Liberal Policies, Liberal Terms, Liberal Territory, Liberal Treatment to producers in ag Ohio, Ken- 


tucky, Alabama, Texas, Oklahoma, Kan: Colorado, Missouri, South kota, Minnesota, Michigan 
py States. NEW MONTHLY PL, HEALTH AND . OLt cles. _ 


ACCIDENT PO 
OUR PROGRESS NEVER EQUALED. SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 


Woodmen’s Casualty Company | STRICTLY FIREPROOF 


(Stock Company) NE W BREVOORT 


HOTEL 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


Address W. A. NORTHCOTT, President The Patronage of Insurance Men 
SPRINGFIELD, ILLINOIS. Is Solicited. 


LUNDUN GUARANTEE AND ACCIDENT CO., Ltd., Enctanp.. 











Writes the best health and 
accident policies on the mar- 
ket. Liberal agents’ con- 
tracts to producers. $ 














Head Office CONKLING, PRICE & WEBB 
CHICAGO Genl, Agts., Ill., Mo. and Ind, 
wad 171 La Salle Street, Chicago 
A.W. MASTERS ~— 
gn Manager CHARLES L, RAYMOND 
Liability, Accident, Health Genl, Agt., Michigan 
and Credit Majestic Bldg., Detroit 
OO OT 
Surplus and Capital..... ............ 404,715 
NEY Bonne on006ecrc0secreseses SEE 


NORTH 
AMERICAN ~ 
ACCIDENT 


Disability Insurance, Sickness or Accident, 


INSURANCE C0.) $1.00 per month to $100.00 per year. 


CHICAGO 
EXCLUSIVE TERRITORY. 


\Vrite A. E. FORREST, Secy., Chicago. 














ACMDINT INS Upaycs cop PAN? 
of New Yorn 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 
290-292 Broadway Mr Yor 














> FRANKFORT “ic Aeicts. Ins. Co. 


Of Frankfort-on-the-Main, Germany ed Established 1865 
United States Department  - ° - 100 William St., New York, N. Y. 





PERSONAL ACCIDENT 
AND HEALTH 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
; DANIEL D. WuItTNeEY, Vice-President 
S. Wa. Burton, Sec’y 
ALonzo G. Brooks, Ass’t Sec’y 








Reliable and Energetic Agents Wanted 


Em ers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Health 


and Industrial Accident. $600.000.00 


Debosited witb Insurance Departments in the 
United States for protection of Policyholders 
Cook County Branch, National Life Bldg., Chicag 
. M, ROBBINS, Resident Sec’y Ohio, New England Biae., Cleveland, Ohio 








M. J. GROGAN, Resident o- 
pcg Wanted Fer Unoccupied Territory 







































































April 23, 1908 


THE WESTERN 


UNDERWRITER. 


13 








were presented to it. It then took sub- 
rogation of the rights of the estate and 
brought suit against the bank, alleging 
knowledge on the part of the bank of 
Layton’s acts, setting up that the acts 
of the cashier, with the knowledge of 
employes of the bank, was notice to 
the bank and that it was negligence on 
the part of the directors that enabled 
Layton to perform these acts. The court 
favored the contention of the Aetna In- 
demnity and gave judgment for $39,- 
842.86 in favor of the Lowndes estate, 
in whose name the surety company 
sued. 





Ocean’s Cleveland Changes. 


A change has been made at the 
Cleveland office of the Ocean. Here- 
tofore P. W. Ward has been general 
agent for a considerable part of the 
state under a commission contract, and 
E. Shriver Reese has had the city 
agency for the liability department, with 
a contract direct with the company. 
Under the new arrangement, a branch 
office is established at Cleveland, Mr. 
Ward retaining his old title, but becom- 
ing manager of the liability and steam 
boiler departments. Mr. Reese now re- 
ports to the branch office. A personal 
accident and health department has also 
been organized and the general agent 
in charge of this will be named within 
a few days. 





S. K. Bland Goes With Title 

Samuel K. Bland, manager for the 
American Surety for many years with 
headquarters in Louisville, has resigned 
to become general agent of the Title 
Guaranty & Surety. Mr. Bland will 
have supervision over Kentucky and 
Tennessee and it is conceded that the 
company has secured one of the most 
efficient men in this territory for its 
representative. 

Mr. Bland is widely known in busi- 
ness circles and enjoys unusual advan- 
tages through social and club connec- 
tions. F. B. Holdridge of the home 
office of the American Surety is in 


Louisville to arrange for a successor to 
Mr. Bland. 





Sues on Depository Bonds 
Attorney-General Bird of Michigan 
last week began suit against five bond- 
ing companies that furnished depository 
bonds to protect state funds in the Chel- 
sea Savings Bank. This bank went into 
the hands of a receiver as the result of 
the failure of its president, ex-State 
Treasurer Frank P. Glazier, who re- 
signed on request of Governor Warner 
after Mr. Glazier’s failure for upward 
of $1,000,000. About $684,000 of state 
funds was on deposit in the closed bank. 
The bonding companies sued are the 
Federal Union Surety, $57,500; United 
States Fidelity & Guaranty, $25,000; 
Title Guaranty & Surety, $25,000; Met- 
ropolitan Surety, $25,000; Bankers 
surety, $17,500. 
he American Surety has paid its 
bond of $50,000. 





Cut Rates at Decatur 

At Decatur, IIl., liability rates are re- 
ported to be in very bad condition. It 
appears that a few leading companies 
are in strong competition for the busi- 
ness and while there is not an open war 
rates have gone to very bad figures. As 
an example the case is cited of an ice 
dealer, whose teams insurance includ- 
ing loading and unloading is written 
at $10, when the manual rate is $22.50 
for the teams insurance alone and $6.25 
extra to cover the loading and unload- 
ing, 





Cutting Plate Glass Rates 

Complaint is heard in Chicago that 
One or two offices are cutting plate 
glass rates even worse than usual. Sev- 
eral big lines are up for renewal at 
this season and the quoting of what are 
regarded as low rates has failed to land 
them in some cases. 

An excuse for low rates is said to 
exist in the present low price of plate 





glass. This, however, is regarded only 
as temporary. Some of the smaller 
plate glass manufacturing companies 
have been edging in on the business of 
supplying glass to plate glass insurance 
companies, and they claim that the 
larger companies have combined and 
cut prices in order to drive them out of 
this business. If they succeed, prices 
on plate glass probably will go up again. 





CASUALTY NOTES 

The Pacific Mutual Life has joined the Detroit 
Conference. 

The Aetna Indemnity, which withdrew from 
Texas about a year ago, is reentering the state. 

The Western Accident & Health Insurance 
Company has been incorporated at North Yakima, 

ash. 

G. C. Lambert of Minneapolis, formerly with 
the American Credit Indemnity becomes Min- 
— state agent of the credit branch of the 

cean. 


CASUALTY APPOINTMENTS 
Ohio 


American Bonding—C. A. Hitchcock, Jeffer- 
son. 


Aetna Indemnity—H. P. McCarren, East 
Liverpool. 
Fid, & Cas.—K. C. Rowland and H. G. 


Wagner, Toledo; Frank Young, Troy. 

Fid. & Deposit—R. L. Starr, Bryan. 

Ind. & O. Live Stock—J. W. Price, Lan- 
caster; Evarts-Tremaine Company, Cleveland; T. 
M. Harkness, Ashland; S Hetrick, Galion; 
W. C. Haas, Edison; J. C. Brick, Shelby. 

Maryland Cas.—W, G. Agler, Garrettsville. 

Amsterdam Cas.—C. Hoffheim, 
Findlay. 


Nat’l Cas.—Chas. H. Bell, Columbus; L. H. 
Westerman, Toledo; W. H. Marshall, Bryan; W. 
H. Hiles, Anna. 

Nat’l Surety—Evan J. Jones, Athens; Clyde C. 
Porter, Tiffin. 

North Amer, Acc.—C. H. Seaman, Toledo. 

Wisconsin 

Atlas Cas.—C. D. Murray, Kilbourn; G. H. 
Cole, Mauston. 

Chippewa Valley Cas.—Hans Lund, Hawkins; 
A. L. Putnam, Chippewa Falls. 

Metropolitan Cas.—M. M. Newcomb, Ripon. 

N. Y. Plate Glass—E. W. Dickerson, Sparta. 

N. W. Acc. 
dale; M. M. 
Milwaukee. 

U. S. Accident—Frank Pleier, Milwaukee. 

Indiana 


Nat’l Surety—J. W. Gilles, Gary; W. F. Mac- 
Ginnitie, Portland; P. B. Laurie, Indianapolis; 
J. H. Klifinger, Rushville; T. B. Cunningham, 
Kentland; H. L. heaton, Crown Point. 

Norwich & London Acc.—L. H. Colvin, In- 
dianapolis; P. M. Crume, Peru; J. H. Weyer, 
pa A. M, Weil & Bro. Company, Evans- 
ville. 

Ocean—F. W. Porter, Indianapolis. 

Phila. Cas.—G. A. Farabaugh and O’Neill & 
—> South Bend. 

gs Cas.—Ade & Parsons, Kokomo. 


West Virginia 

Colonial Cas.—S. D. Siple, Coalburg. 

General Acc., Scot.—J. F. Neill, Sistersville. 

Hartford S. B. Stroman, Beckley; 
Emanual McGinley, Ennis. 

Maryland Cas.—H. W. Shelton, Huntington; 
E. E. Shaffer, Wheeling; R. R. Wolfe, Hinton. 

North Amer. Acc.—S. G. Mayer, Elkins. 

U. S. Cas.—T. H. Self, Huntington. 

Michigan - 

American Surety—Wright, Hoyt & Co., Port 
Huron. 

Consolidated Cas.—Lee White, Cadillac. 

Empire State Surety—W. J. Ryan, Menominee. 

Metropolitan Cas.—Raymond Raymond, De- 
troit; P. H. Arnold, Tecumseh. 

N. Y. Pil. Gl. —Jacob Guthard & Son, Whit- 
beck, Burwell & Chapman, Detroit. 

Travelers Indem.—F. L. Eldridge, Durand. 
7 S. Cas.—Thos. McCormick, Sault Ste. 
Marie. 


U. S. Health & Acc.—W. E. Gillen, Jackson; 
A. R. Breese, Sandusky. 

Citizens Prot.—C. B. Crane, Altona; Frank 
Buckley, Big Rapids; L. B. Clark, Hillsdale; C. 
W. Whitey, Howard City; B. F. Butler, Lake- 


view. 
People’s Health & Acc.—C. Van Kirk, Harry 
Bowles, E. T. Westfall, Geo. Turner, E. 
Westfall, Grand Rapids; J. J. 
son; Spencer, Nahma. 

S. Acc.—Carl Gunderson, 
Farnum, Prattville. 


New 


& Benefit—P. O. Bredesen, Auk- 
Newcomb, Ripon; N. F. Pierce, 


Garrison, Jack- 


Flint; O. L. 








IN LIFE INSURANCE CIRCLES 


ORGANIZING A NEW COMPANY 











Number of Oshkosh, Wis., Business 
Men Are Promoting the Wis- 
consin National Life 





The Wisconsin National Life is being 
organized at Oshkosh, Wis., with $100,- 
000 capital. The shares are being sold 
at $125 each, the par being $100. The 
stock has about all been taken. The 
business men of Oshkosh are showing a 
keen interest in the proposition. 

The men interested as stockholders 
include Col. Geo. M. Paine of the Paine 
Lumber Company, S. M. Hollister, E. 
P. Sawyer, A. J. and F. J. Barber, Lean- 
der Choate, W. G. Maxey, Buel T. Da- 
vis, and other prominent business men 
of Oshkosh. The medical staff will in- 
clude Dr. Oviatt, one of the noted sur- 
geons of the state, and the secretary will 
be Buel T. Davis, formerly district man- 
ager for the Equitable Life of New 
York, who also has a fire agency. He 
is an experienced life insurance man 
and has a large acquaintance in the 
state, being at present secretary of the 
Oshkosh Chamber of Commerce. The 
company has not yet elected officers 
and does not know yet when it will 
start business. 





Bankers Keserve in Chicago 

Walter Hedges, who was appointed 
general agent of the Bankers Reserve 
of Omaha in Chicago will not be able 
to assume his position. at least for 
some time, as a summer hotel which he 
owned at Grand Haven, Mich., burned 
and his plans have thus been frustrated. 

C. E. Fayer-Hickey, formerly with 
the Equitable of New York at Spring- 
field. Ill, who also was once connected 
with the Bankers Reserve in St. Lows, 
has taken charge of the Chicago office 
of the Banke:s Reserve. He has al- 
ready made a fine start and is appoitit- 
ing agents. 





Partnership Is Dissolved 

The firm of Moore & Hansen of Cihi- 
cago, general agents of the Columbia 
Life of Ohio, have dissolved partter- 
ship. Carl Hansen will quit the busi- 
ness after his unfortunate life insurance 
career. H. C. Moore will no doubt con- 
nect with some other company, as he 
is a good agency man. 





Foster Becomes President 

At the regular meeting of the board 
of directors of the New England Mu- 
tual Life, Vice-President Alfred D. Fos- 
ter was elected president to fill the va- 
cancy occasioned by the death of Ben- 
jamin F. Stevens. Secretary D. F. 
Appel was elected vice-president and 
Jacob A. Barbey was elected secretary. 





No Special Contracts in Kentucky 

Insurance Commissioner Bell of Ken- 
tucky in a written opinion has decided 
that “board contracts,” or “special con- 
tracts,” issued by life insurance compa- 
nies are against public policy, and the 
writing of such policies in Kentucky 
must cease or the companies will be 





How to Sell One Policy Each Day at Least 
This is for Life Insurance Agents 


If you will drop us a postal we will give you free of charge, infor- 
mation that will lead to your being able to write 365 policies each year. 
It is a sure way to close every prospect you have immediately. 


Address BUSINESS MANAGER 
THE WESTERN UNDERWRITER COMPANY 


145 La Salle Street, Chicago, IIl. 








The Indianapolis Life 
Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Contracts. 
Never Issued “Dated-Back” Policies. 





any Oo ieee 
Policyholders Well Satished. 
Agents Making Money. 


FRANK P. Many VP Gen Men 


THE DES 8 MOLES LIFE INSURANCE 00 


of lowa. 


Capital Stock $100,000.00. 
Cc. E. RAWS , President. 

WRITES NON- PARTICIPATING POLICIES 
ONLY. The best for policy holder and agent. 
We have acomplete line. 

Low premium rates and high surrender values, 
—- on Page reserve. “'’Tistrue. It's guaran- 

licy and secured state de- 
Tes tensed in 20 states; Assets over 
fe 000. omy contracts and good territory 

‘or — agents. Not operating in New York. 

ress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, Iowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 


~ REPRESENT A WESTERN COMPANY 
The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 





Operates under the 


Combulsory Debosit Law 


OF INDIANA 





Reliable Agents wanted. Address 





Pittsburgh Life & Trust 
Company 
W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 
Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 
Endorsed at Home 
Assets .. . » over $4,600,000.00 
‘See Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 
















The Fidelity Mutual Life 
INSURANCE COMPANY 
— OF PHILADELPHI(\— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


—L. G, Foussz, President—— 
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proceeded against. He says that it is 
no excuse that a ——— may offer 
such special contracts to all persons in 
the state, as it is not a question as to 
what the agents of the company may 
offer, but the question hinges upon 
what the company actually issues. 





ILLINOIS FRATERNALS RECORD 





What the Heaviest Writers Did in the 
State Last Year—Have $1,011,- 
202,769 in Force 





The fraternals wrote $139,076,063 new 
business in Illinois last year and $83,- 
128,614 was terminated. They have in 
force in the state $1,011,202,769. They 


received from Illinois members $11,- 
058,489. 


The following is the record of some 
of the largest writers: 








Society— Written. In force. 
Amer, Home Circle....... $1,110,385 $8,173,150 
Amer. Ord, of Foresters.. 538,500 930,500 
Amer. Patriots .......... 980,250 1,501,250 
Amer. Stars of Equity.... 1,233,500 3,790,500 
Locomotive Firemen ..... 1,296,500 585,200 

ee 2,870,450 7,966,700 
Catholic Foresters ....... 2,710,000 38,044,550 
Court of Honor.......... 4,105,500 4,621,800 
Fraternal Reserve Assn... 839,000 7,281,250 
Fraternal Tribunes ...... 1,525,750 9,866,250 
Catholic Union (Slav).... 14,000 2,344,500 
Hancock Co. Mut........ 1,152,500 2,312,000 
Hibernian Life .......... 91,050 2,144,950 
Ill, Woodmen Acc........ 1,049,950 913,950 
ee Oe 672,000 1,955,000 
Knights of Columbus...... 1,272,000 56,801,000 
Maccabees of World...... 1,186,500 31,012,655 
Modern Maccabees........ 794,250 3,236,000 
Ladies Catholic Ben...... 681,500 6,964,000 
Ladies of Maccabees...... 667,500 12,257,749 
Loyal Americans ........ 1,068,826 15,850,843 
Modern Brotherhood ..... 2,424,000 8,721,600 
Modern Woodmen ....... 28,390,000 282,027,500 
Mut. Health & Acc....... 3,811,000 2,791,000 
Mut. Protective ......c0es 8,801,000 18,620,126 
Mystic Workers........... 4,978,000 33,940,460 
Knights & Lad. of Sec.... 3,963,000 11,619,000 
GE SEN voccesvsoeene 2,394,000 34,554,500 
Bs, As WRN 6 cae - 1,018,000 16,038,500 
Home Protective .. 550,000 555,000 
Polish Nat'l All.... - 818,300 6,164,100 
Polish Rom. Cath. Un - 1,664,000 5,946,500 
Royal League ......sccee 2,545,000 42,815,000 
Royal Neighbors ......... 5,565,750 33,733,000 
Woodmen of World...... 2,144,000 4,516,700 
Royal Arcanum..........+ 8,253,000 41,369,529 
West. Cath. Union........ 618,500 7,787,250 
tT hy aay. 1,830,376 12,751,889 
Knight & Lad of Hon..... 1,239,000 7,989,500 
Knights of Pythias....... 1,322,500 8,968,500 
Mod. Amer. Frat......... 1,503,500 6,623,071 
Columbian Knights........ 1,547,000 13,928,000 
Frat. Mystic Circle....... 8,149,250 38,491,500 
tT ncteaeaseseeeee 4,393,250 27,625,550 
Switchmen’s Union....... 818,100 1,590,000 
Trav. Protective ......... 3,945,000 17,215,000 
Wom. Cath. Ord. For.... 3,744,000 36,081,000 
Yeomen of Amer......... 4,116,500 15,819,000 





Celebrates Its First Anniversary 

The Central Life of Ft. Scott, Kan., 
celebrated its first anniversary this 
month. It has issued over $2,000,000 
insurance. It has had no death loss. 
Its rate of interest is something more 
than 6 percent. Its total pay roll in- 
cluding officers salaries is $4,080 a year. 
During March the company received in 
applications $357,000. The company 
only does business in Kansas and Okla- 
homa, but will extend its operations as 
fast as practicable. 





Iowa Association Meets 

The Iowa Life Underwriters’ Asso- 
ciation held its monthly meeting and 
banquet at the Savery, Des Moines, 
Saturday night and about thirty were 
present. H. H. McKinney, state agent 
of the Equitable, acted as toastmaster. 

Actuary John A. McKellar, of the 
Iowa department, read a paper on “The 
Present Trend and Future Prospects of 
Life Insurance.” George O. Price, of 
the home office of the Prudential, made 
a short talk on industrial insurance. 
Mr. McKinney spoke upon the “Analy- 
sis of the Canvass.” Charles H. Johns- 
ton, general agent of the Prudential, 
made a very interesting little talk upon 
“The Agent.” 

W. H. Sherman, a former agent of 
San Francisco, made a short address. 
He declared that Des Moines is the 
center of the insurance field. He paid 
a tribute to the Fleming building, stat- 
ing that it was a monument to the in- 
surance business. “Both Des Moines 
and insurance men of the entire coun- 
try should be proud of the building,” 





he said. “It is the best in the city and 
erected by insurance men,” meaning 
Fleming Brothers, state agents of the 
Mutual Life. 





Getting Graveyard Statistics 

Not satisfied with the official mortu- 
ary statistics, the Prudential Life has 
compiled figures from every town in 
Louisiana, with more than 1,000 popula- 
tion, by visits to graveyards and secur- 
ing data from tombstones. The work 
was done by Frederick L. Hoffman, the 
statistician of Newark, N. J. Mr. Hoff- 
man, in a statement to Dr, C. H. Irion, 
president of the state board of health, 
declared that the death rate among 
white males between 20 and 60 years in 
Louisiana is something enormous when 
compared with other states. Most of 
the deaths are due to preventable dis- 
eases—tuberculosis, typhoid and ma- 
laria. 


GRAND RAPIDS AGENTS MEET 








Life Underwriters Listen to Some Very 
Interesting Talks—Some Figures 
by M. H. Zacharius 





The Grand Rapids Life Underwriters’ 
Association held its monthly meeting 
and dinner at the Morton house, April 
18. Lewis B. Hall, of the Prudential, 
and T. J. Henderson of the Illinois Life, 
as program committee arranged for 
some excellent talks, following the din- 
ner, which included discussion of 
“Ethics of Business,” by the Rev. A. W. 
Wishart of the Fountain Street Baptist 
church; “Life Insurance as a Profes- 
sion,” by Carrol H. Perkins, of the 
Mutual Benefit Life, and “What Our 
Association Stands For,” by M. H. 
Zacharius of the Connecticut Mutual 
Life. A. H. Pratt, of the Aetna, presi- 
dent of the club, presided. ; 

Legislative matters will be considered 
at the May meeting, with H. - a 
Ten Broek of the Central Life of the 
United States in charge. 

Mr. Zacharius, who is also president 

of the Madison Square Board of Trade 
of Grand Rapids, spoke in part as fol- 
lows: 
_ The insurance commissioner’s report of Mich- 
igan for the year ending Dec. 31, 1906 (judging 
from past experience, the report for the year 
ending Dec. 31, 1907, will not be out until the 
last sad rites have been said over a great many 
of those present) shows that there were fifty- 
five life companies doing business in this state 
during that year. These fifty-five companies paid 
a tax to this state of $202,468.36. uring the 
same year there were a total of 119 assessment, 
life, accident, sick benefit and fraternal associa- 
tions doing business in this state that paid a 
tax of $360. hen we stop to consider that 
the old line company takes its policyholder’s 
money for the sole purpose of furnishing abso- 
lutely sure protection for his family, whereas the 
assessment organization takes its  certificates- 
holder’s money for the sake of one who has 
gone before and makes no provision whatever for 
future losses, we cannot help but be impressed 
with the fact that the items above referred to as 
income, in the report, should be transposed. If 
it is necessary for the insurance department to 
collect a tax of more than $464,000 in order to 
maintain an annual expense of but slightly over 
$16,000, it would be wise for it to make its 
“grab” from the assessment organizations now 
and save the old line companies for by and by, 
as we all know that the only felow that ever 
gets anything out of an assessment company is 
the one that gets quick action. 

More than 95 percent of the value _ repre- 
sented by human life is as yet unprotected. he 
income of wage-earners aggregates nearly fif- 
teen billions of dollars per annum, of which sum 
there is paid for life insurance premiums less 
than 480 millions, or slightly more than 3 per- 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets - - = = 


Surplus Security to Policy Holders . 


Insurance in force - ” 


$ 1,856,364 
317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 


today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bldg., Chicago, Iil. 





The German Mutual 
Life Insurance Company 











CHICAGO), Us aaSSSQj]jSS=== 


Has had 32 years of success 


Non-participating 
$1,500,000.00 paid 


Mutual Company. 
to policyholders. 


Men of character and ability wanted, willing to work. 


With experienced officers, etc., Al contract can be procured. 


——Address———_ 


The Company’ 


s Home Office 


CHICAGO, ILL. 


Issuing all forms of 
most liberal reliable 
confidential. 


olicies as liberal as the 


Company. Inquiries 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 





The Call of 
Modern Times 


in life insurance is for a Fixed Low 

a Clear Liberal Contract and 

Security. 

ESTIMATES ELIMINATED 

DIVIDENDS DISCONTINUED 

EVERYTHING GUARANTEED 

in the Massachusetts Low Premium (“‘Non- 

Participating”) policies issued only by 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 
176 Federal Street, Boston, Mass. 





Write for Territory and Terms. 








WANTED 


—by a man having some twenty 
years actual experience from local 
agent up; at present officially con- 
nected and regarded by associates as 
one of the best life insurance agency 
men in the country; a permanent 
connection for constructive work in 
company management. Reasons for 
change purely personal. Address 





X-12 care Western Underwriter 


OF 


The NEW POLICIES (1908) 


THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; 


CHANGE OF BENEFICIARY; 


ANNUAL LOAN AND CASH VALUES; 


EXTENDED 


INSURANCE; 


PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 





Write the Home Office, DES MOINES, IOWA 
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cent. While we, as life insurance men, are 
getting from them this 3.27 percent of their 
earnings, every dollar of which must be returned 
to them, or their families, these same wage- 
earners are spending nearly two billions of dol- 
lars for liquor which returns them nothing but 
regrets, and their families nothing but sorrow. 

ere this two billions of dollars per annum 
used to pay life insurance premiums it would 
carry, at the average premium that is now paid, 
more than fifty billions of insurance. 

You could go out with a policy to sell that paid 
50 percent more dividends than the one that you 
are now selling, because there are 100,000 people 
who go to premature graves in the United States 
every year by reason of drink (and these figures 
do not include the murders that are committed 
while under the influence of liquor); because 
your company, that contributes its share of the 
more than $200,000 of taxes that are paid by 
companies in Michigan, could have three-fourths 
of its taxes cut off by reason of the fact that 75 
to 90 percent of the crime that is committed in 
this state would be eliminated. The expense of 
a our penal and eleemosynary institu- 
tions would be reduced to a fraction, and a very 
small fraction at that. 

As evidence that this statement is correct, I 
call your attention to the fact that in the past 
less than 30 years while the population of Mich- 
igan has increased 54 percent and the number 
of inmates in its penal institutions, for adult 
criminals only, has increased 81 percent. The 
annual running expenses of the poor farms of 
this state have reached the enormous figure of 
$1,200,000, and this in spite of the fact that there 
are five times as many people outside of the poor 
farms that are given aid by the counties as 
there are inmates of the poor farms. In the 
past twenty years, the number of inmates in our 
institutions for insane and feeble minded has 
increased 66 percent. Kansas, with no licensed 
liquor dealers, has increased her population 60 
percent, a 6 percent greater increase than ours 
and, as against our 66 percent increase of crim- 
inals, has a 20 percent decrease. She has twen- 
ty-five counties without a jail, forty counties 
without a poor house and only twenty-one coun- 
ties have any paupers whatever. 

While it is highly improbable that this enor- 
mous expenditure would all of it be used for 
the payment of life premiums, as, of course, each 
line of business would get its share, the fact re- 
mains that if the drink bill was wiped off the 
slate, the amount of life insurance carried would 
be largely increased. The cost of carrying $1,000 
of inSurance at the average age of the wage- 
earner is less than 10 cents a day. As there are 
something less than thirty million of wage-earners 
in this country, the expenditure for liquor must 
amount to more than 20 cents a day for each 
and every one of them. 





Must Change Its Policies 
Recently the Illinois department ob- 
jected to the policies issued by the 
Grand Fraternity of Philadelphia, and 
last week L. W. Squires, vice-president, 
held a conference with the department. 


The fraternal’s policies contained a pro- 
vision for a surrender value at the end 
of ten years and also a loan provision. 
The ruling of the Illinois department 
was that a fraternal society can not un- 
der the law issue a policy which con- 
tains a clause providing for loan or 
surrender values. It may, however, 
contain a provision for paid-up or ex- 
tended insurance. The Grand Frater- 
nity was ordered to take the loan and 
surrender values from its policies issued 
in Illinois. 





WISCONSIN BUSINESS WANES 





Northwestern Mutual Shows a Decline 
in Its Home State Field Since 
Companies Withdrew 





The comment of the Northwestern 
Mutual Life on its Wisconsin business 
since Jan. 1, when a number of compa- 
nies withdrew on account of the drastic 
laws, is of interest. 

It says: 


The statement is being made that since the 
beginning of this year, when twenty-three of the 
better class life insyrance companies withdrew 
from Wisconsin because of ill advised legisla- 
tion. The Northwestern has done a largely in- 
creased business in the state. This statement is 
untrue. The business of the Northwestern shows 
no such increase in Wisconsin as the increase 
in the company’s general business would lead the 
observer to expect. In other words, the Wis- 
consin business has not kept with the in- 
crease in other states, and therefore the life in- 
surance which the twenty-three withdrawing 
companies would have written had they 
remained in the state, instead of being secured 
by the Northwestern, simply has not been writ- 
ten at all. 

The total new business written by the North- 
western during the first quarter of 1908 was 
$33,191,925, which is an increase of $3,845,588, 
or 13.1 percent over the first quarter of 1907. 

The total new business written by the North- 
western in Wisconsin during the first quarter 
of 1908 was $1,921,500, which is an increase of 
$145,900, or only 8.2 per cent over the first quar- 
ter of 1907, 

The layman is apt to assume that when com- 
petition is withdrawn, as happened in Wiscon- 
sin, the companies remaining will fall heir to 
the business which would otherwise have been 
secured by the withdrawing companies, but this 
is not the experience. It is a peculiarity of the 
life insurance business that the more the sub- 
ject is stirred up in a community by competitive 
soliciting, the more insurance will be written. 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, Accident 
And Health Insurance 
Oma Plan Everyone can Afford. Cemtracts Up-Te 


Date. One Agent cam represent beth Companies 
giving him a complete equipment. 


Address the Heme Office 











; WITH A 
connect WHOSE COM P4 Ny } 


_, MANAGEMENT 
IS ALIVE, 
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a T . 
ua wPoucies 
UP TO DATE. \ SELLERS, 
WHOSE ‘~ WITH 


Sl evervtiine 
~ AND 
EVERY BODY 
RIGHT. 






#. ~~ R 
“* ADDRESS HOME OFFICE 


HEYWORTH BUILDING> 
J aga cHICAG a 
\.. THE BANNER COMPANY OF THE WEST. 














Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT: MANAGERS AND AGENTS 


W viegial the states of Illinois, Indiana, Ohie, Pennsylvania, Maryland, Virginia, 


nia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 








WE ARE NOW READY to make the most liberal renewal centracts ever devised, 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put om the market. EN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG® 


5 tol 


Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 





The Cleveland Life Insurance Co. 
Home Office: Rockefeller Bldg, CLEVELAND, OHIO 








Men Who 

EARNEST WORKERS Can 
WANTED IN pw boon owe An 
GOOD TERRITORY | fad ch sther 

TO SELL two promptl 

PLAIN POLICIES | t377lis4, by. fbe 
Policies recently 
changed to com- 








Union Mutual Life Insurance Co. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt.. 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 

















eee 
The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
, and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 
Splendid qoaprvanity Ser men of copecity to paahe: a Fs pean connection with a well-known Company 
De not delay investigation but begin at once to profit by selling the matchless contracts of this 


progressive company. Address 


The Columbia Life Insurance Company 


FELIX G. CROSS, President 
Home Office: Rawsen Building, Cincinnati, Ohie 
MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


s 
We Are Ditterent 
From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members éring Aim a hundred 
more. Unity protection SELLS ITSELF. 


A few men who “know how” are invited 
to address 


ORDER OF UNITY |= 


Murtland Bldg., Pittsburgh, Pa. 


A POLICY 
YOU CAN SELL 


a Fecmennat Gparanten sl neo Dairaes leaks 
is issued te beth gaen and en M 
rom 


a. anagers are wanted in Mich B. indi 
orado, Wyom » Wi 
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flere, write the Heme Ofice at 
once for full particulars. _——— sie 


National Life Association 





DES MOINES, 10WA 


WE CAN OFFER 


Splendid opportunities and top notch contracts to expe- 
rienced and successful managers able to show clean 
records, Territory open in Indiana, Ohio an-g Michigan. 


The Lincoln National Life In- 
surance Company 
or Fort Wayne, INDIANA 

The company that invites annually a thorough examina- 


tion of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL 
Secretary 





THEODORE F. RUHLAND 
Superintendent of Agents 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 














THE ROOKERY, CHICAGO, IRB. 
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Taking life insurance is the 
moral education and persuasion, and there is no 
community so hard to work for applications as 
one which has not been recently canvassed, un- 
ee be one which has never been canvassed 
at all, 


MANY OHIO LIFE BILLS PASS 








Twelve of Those Drawn by Special 
Commission Are Now Awaiting 
Signature of Governor 





Twelve of the fourteen bills for the 
regulation of life insurance business in 
Ohio, as drawn by the special comimis- 
sion appointed for that work, have been 
pessed by the state senate, and there- 
fore require only the governors sig- 
nature to become laws. The ten 
passed last week provide for standard 
forms and provisions; make the solicit- 
or the agent of the company and not 
of the assured; require separate annual 
statements of profits and losses of par- 
ticipating and non-participating busi- 
ness; prohibit Ohio companies to dis- 
burse more than $100 without the draw- 
ing of an itemized voucher; prohibit 
misrepresentation of funds or assets of 
a company by any officer or ageiut; 
amend section 279 of the revised slat- 
utes relating to the annual valuation 
of policies by providing for the inter- 
change of valuations with other states 
making similar valuation requirements; 
amend section 3598 of the revised stat- 
utes, regulating the investments ot 
Ohio companies, by including mori- 
gages on renewable 99-year leaseholds; 
prohibit payment of dividends to stock- 
holders by any Ohio company except 
after setting aside from the surplus 
fund an amount equal to the reserve 
on all outstanding risks and policies; 
amend section 3603, relating to the 
making of annual statements, by in- 
cluding amount of reserves on all poli- 
cies in force, amount of premium of all 
policies issued and schedule of all poli- 
cies cancelled. revived, changed, re- 
duced or increased, and schedule of re- 
insurances in other companies, also pro- 
viding that such schedule of policy ob- 
ligations may be required by the insur- 
ance department oftener than once a 
year; and to prevent misrepresentation 
by life insurance companies, to which 
the similar measure outlined above is 
supplementary. 





Returns to the Equitable 
Silas M. Barr, who recently returned 
from California, has resumed his posi- 
tion as general agent of the Equitable 
of New York, his territory comprising 
the Chicago metropolitan field and 


result of } 





Kane county, Ill. Several of the agents 
formerly with Denney & Barr, his old 
firm, will be turned over to him and 
thus he will have the nucleus of a first 
class agency from the start. Mr. Barr 
has had a long and successful career in 
Chicago, is a large personal writer, and 
wears a beautiful watch fob of the em- 
blem of the Equitable Society, present- 
ed to him for meritorious work in 
1904. 





Only Sixty-two Votes 

At the annual election of trustees of 
the New York Life on April 8, out of 
600,000 policyholders only 62 voted. 
This is a pretty good indication that 
confidence has returned. The 62 votes 
were mostly those of officers and em- 
ployes of the company. 


PLANS OF MASONIC MUTUAL 





Fraternal That Not Only Charges Ade- 
quate Rates But Puts up Full 
Legal Reserve 





William Montgomery, secretary of 
the Masonic Mutual Relief Association 
of Washington, D. C. writes the follow- 
ing letter to THE WESTERN UNDERWRITER, 
bringing out some features in his com- 
pany which will be of interest to those 
who are trying to work out the fra- 
ternal problem. The Masonic Mutual is 
a fraternal. It seems to have adopted 
a system that spells permanency. Mr. 
Montgomery says: 

In your editorial of a recent issue, I note a 
statement that I have seen in THE WESTERN 
UNDERWRITER several times; that is, that the 
K. of P.’s insurance department is the only 
fraternal society that has recognized the neces- 
sity of the hour, and had the courage to take 
steps to get their business on a substantial basis. 
While this association is small, compared with 
the organization you mention, I think it is 
worth to note that in 1901 we applied to 
Congress for an amendment to our charter, re- 
quiring the association to maintain a full legal 
reserve at not less than 4 percent on the Ameri- 
can experience table on all certificates there- 
after issued; that this amendment was passed, 
and signed by the president, March 3, 1903, and 
since that time this association has maintainéd 
the full reserve on every policy issued on the 
American experience table, at 3% percent, under 
valuation of the insurance department of the 
District of Columbia. Thus, therefore, two years 
before the K. of P. went on the reserve basis 
this association wrote all its business on full 
reserve basis, further more, to insure that it 
must continue to do so, and leave no opportunity 
for a backward step, we had it written into the 
charter. 

In this connection, we appreciate that a great 
deal is said about adequate rates, etc., but from 
our standpoint, adequate rates of themselves are 
not enough. Unless the fraternal orders are 
compelled to have an annual valuation of their 
business, and required to set aside the necessary 
reserve for maturing obligations, in some re- 
spects, they are better off on an inadequate rate 
basis, because without valuation there is a 
strong temptation and liability to divert the funds 








Michigan 


G. A. GOODALE, President. 
F. H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


EVERY POLICY A SQUARE DEAL 


State Life Insurance 
Company 


Home eltice, 633-37 Majestic blag. 
DETROIT, MICH. 





J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 


FRED APPS, Director of Agencies. 
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Michigan. 
ecadily understood and easily sold, 
hustling home company. 
_ 


The First company to organize under the new and stringent laws of 
The Company for the agent because its policies are exceedingly liberal, 
If you have a clean record and are contemplating a change, we can 


SHOW YOU where it will be to your interest to be connected with this 
Address the Home Office. 














AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lute 


Should ap to Ohio people everywhere, because of the protection 

guaranteed under the Ohio Laws and the safeguarding of the Com- 

pany’s funds thru the administration of the Ohio department, 
> as the very best inthe country. The business getter 

will appreciate the advantages. 

The Company has never written any form of special contract. Its 

methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent coanection, address 





THH COMPANY, Columbus, O. 











NATIONAL LIFE INSURANCE COMPANY 


of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
~ ROBERT D. LAY, Secretary 














Insurance in Force December 3lst, $50,066,932,77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 








CHICAGO'S OLDEST AND STRONGEST COMPANY 


ANNUAL DIVIDENDS 


and all other up-to-date, attractive features are provided 
for in our 1908 policies, 


We want experienced men as general agents in Illinois, 
Indiana, lowa, Nebraska, Minnesota, South Dakota, Mich- 
igan and Pennsylvania, who can produce from one hundred 
fifty to two hundred thousand of paid for business annually. 


If you are not indebted to any other company, write us and 
we will submit a renewal contract that will interest you. 


Scandia Life Insurance Company 
159 La Salle Street : . - Chicago, Illinois 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 








If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


FRANK E. HITOCHOOX, Field Manager 


jUGLAS PUTNAM, WM. D. MITCHELL, 2nd V. Pres. and Gen’! Counsel 
H.W. by ne Actuary and DR. CHARLES D. PIPER, Med. Director 





CENTRAL LiFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods. Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 
have before them Permanently fitable Positions such as only a Live Young 





Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 
CHICAGO OFFICE 
829 First Nattonal Bank Building 
CHICAGO 


HOME OFFICE 
Ottawa Banking and Trust 
OTTAWA, ILL, 
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that should go for reserve, to expenses of man- 
agement, and thus the members are worse off 
than before, because they are paying high rates 
and getting practically no tter insurance in 
return. do not know whether any other fra- 
ternal order has an annual valuation of its 
certificates by the insurance department, but I 
know you will be glad to note that this associa- 
tion has, and to give credit accordingly. 





LARGE AMOUNT IS INVOLVED 





Decision in Union Central Life’s Tax 
Case is One of Very Great 
Importance 





The Union Central tax case, which 
reached an acute stage last week in the 
decision of the Ohio supreme court 
against the company, judgment having 
been given for $182,728, is probably the 
most important one of its kind which 
has yet come up in insurance affairs. 
The best legal opinion is that it cannot 
be appealed to United States courts, 
and hence the present decision is final. 
Other suits of a like nature involving 
about three million dollars are pend- 
ing, and while it seems incredible that 
there should be any possibility of this 
amount being collected, as the case 
stands now, it is sufficiently compli- 
cated to make the outcome uncertain. 

The supreme court merely affirmed 
the decision of the lower court, which 
was very sweeping against the com- 
pany. It was expected that in a case of 
such importance the court of final re- 
sort would have gone into details, but 
this was not done. Of the amount 
mentioned, 29 percent goes to the at- 
torneys, the county treasurer and the 
tax inquisitor. Should the policy 
adopted by the clique of politicians who 
have the prosecution in hand be suc- 
cessful, disregarding the legal equities of 
the case, it will constitute one of the 
greatest raids on policyholders’ money 
that has ever been made. The fact that 
the first suit has been won will serve 
to whet the appetite of the prosecutors 
and make them more zealous for the 
vast profits still in prospect. . 

Another phase of the matter is that 
the six other Ohio state companies will 
also be involved in thejr respective 
counties. Withdrawal of the Union 
Central from Ohio would not help mat- 
ters greatly as the existing suits are all 
for alleged unpaid back taxes. The 
company is giving no statements to the 
public and it is not known what its next 
move will be. 

The suit was brought in 1901 by 
County Treasurer Rud K. Hynicka who 
is one of the leaders of the Republican 
organization in Cincinnati, of which 
George B. Cox is the head. The whole 
prosecution of the case is looked upon 
more or less as an organization meas- 
ure, but no direct charges have been 
made that the decision was influenced 
by this fact. The largest amount in- 
volved in the present decision is the 
tax on accumulated dividends under life 
rate endowment policies and the effect 
of the decision will be a delay in 
maturing these policies. The question 
is whether these accumulative dividends 
are to be considered as a surplus or as 
liability. The company’s attorneys 
pointed out the fact that in no less than 
five states it is obliged to report these 
funds as a liability. 

_ The decision of Judge Hoffheimer, 
in the lower court, which has been af- 
firmed by the state supreme court, went 
so far as to say that even if these 
dividends were construed to belong in 
the reserve funds, they should still be 
taxable. The suits pending for larger 
amounts are based on the contention 
that the company is obliged to pay the 
tax of 2% percent to the county on the 
entire reserve. The company took the 
Position that the entire reserve belongs 
to the policyholders. In the suit just 
decided affecting life rate endowment 
dividends the county treasurer held the 
view that there is a probability of there 
being no liability against the reserve at 
all and that any liability there is, is 
merely a contingent one. In this he 
was upheld by Judge MHoffheimer. 





Whether this principle can be extended 
to cover the entire reserve of the com- 
pany is the point principally at issue in 
the larger suits. 





Provident Savings Awaits Ruling 

The annual meeting and election of 
officers of the Provident Savings Life 
was adjourned last week until the latter 
part of this week, pending a decision 
of the supreme court on the application 
in the interest of several banks which 
now control a majority of the stock of 
the society, to have made permanent a 
temporary injunction restraining several 
of the directors elected by the interests 
allied to J. J. Coyle of Philadelphia, 
elected at a special meeting on March 
27, from acting. It is the contention of 
the applicants that the Coyle syndicate 
had no legal authority to call a special 
meeting for the election of directors. 

At that election John J. Coyle, John 
C. Grady, Frank J. McSorley, John B. 
Wurtz, Edwin H. Sulger and John W. 
Phillips accepted the resignation of 
William T. Gilbert as director and 
elected James R. O’Keefe in his place. 
The banks ask the annulment of the 
election and it is alleged that the terms 
of office of Grady, Coyle and Wurtz ex- 
pired on April 2. 





Result of Employes’ Insurance 

In April, 1893, the Commercial Cable 
Company of New York entered into an 
arrangement with the New York Life 
with a view to making provision for the 
families of employes of the cable com- 
pany in case of death, and to providing 
a source of income for such of the in- 
sured as survive, but who shall become 
no longer able to perform their duties 
satisfactorily. 

The cable company advanced the 
entire annual premium at the beginning 
of each policy year, but collected from 
the insured in monthly instalments on 
pay days one-half the premium. The 
plans selected were fifteen and twenty- 
year endowments. The employes were 
given their choice between them. They 
were also permitted to choose the 
amount of insurance they would carry: 
Juniors were limited to $1,000, which 
was the minimum amount; Operators 
had the option of taking any amount up 
to $3,000; assistant superintendents and 
supervisors up to $4,000; superinten- 
dents up to $5,000. 

In all 245 policies were taken for a 
total insurance of $570,000; the 15-year 
endowments to mature April 6, 1908, 
the 20-year endowments to mature April 
6, 1913. 

The maturity of the 15-year endow- 
ments having been reached on April 6 
the following are the results: 


In the fifteen years since the plan 
went imto operation 23 policies 
have matured by death, representing 
an insurance of 

12 policies of employes who left the 
cable company’s service have been 

discounted at their cash value, rep- 

resenting an insurance of......... 
policies of employes who left the 
cable company’s service have lapsed, 
or been reduced in amount, repre- 
senting an insurance of.........++. 

102 15-year endowment policies ma- 
tured April 6, 1908, the amount of 
such policies being.........+sseee0+ 284,036,00 

Dividends on the foregoing.......... 


53,000 


23,000 


~ 


26,445 


71,392.63 


Total value of 15-year endowments 
jest matured ....ccccccccccccee $355,428.63 
There yet remain 101 policies, 20-year 
endowments, which will mature 5 
years hence, April 6, 1913, rep- 
resting an insurance of.......++.++. 183,519.00 





Business Has Benefitted 

Major F. A. Kendall of F. A. Kendall 
& Son, general agents of the Penn 
Mutual Life at Cleveland, expressed 
satisfaction a few days ago with the 
amount of business that had been se- 
cured so far this year, notwithstanding 
the financial depression. He said that 
the absence of bad methods in the field, 
due to the fact that all bonuses and 
other inducements to secure business 
had been done away with, had opened 
the way to fair competition and that all 
companies are now able to operate upon 
their merits. Not only are the smaller 
first-class companies making a good 


WANTED 
Ahe} 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 














«Opens the Door of Opportunity 
Wider Than Ever Before to the 
Men in the Field.”’ 


That's the way 
PRUDENTIAL 
Agents are talking 
about 
The NEW Low- 
Cost Life Insur- 
ance Policy. 

OF 


The 
Prudential 


The Greatest Success in Life Insurance 
We want Agents. 
We want 
We want YOU! 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the State 
of New Jersey 
JOHN FP. DRYDEN, 
President. 





Home Office, 
NBWARK, N, J. 














Massachusetts Mutual 


Life Insurance Co. 


SRRINGFIELD, MASS. 
Incorporated 1851 


General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio. 


Snow, Superintendent of 
seats 316 Merchants Loan and frust, Chicago 


Chicago Ai L. Brackett Bishop, Manager, 
aie Merchants Loan and Trust 


Columbus Agency, 1003 Outlook Bullding 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 





Has furnished perfect pro- 
tection at proper rates for 
=—§9 years———— 


Our agents are representative citizens of 
their respective communities. 





Announcement { 


The COLUMBUS MUTUAL LIFE 

INSURANCE COMPANY (2 
has been licensed by the Ohio Insurance 
Department. It has a capital of $100,000 and 
a strong board of directors. The company 
has influential stockholders in practically every 
county in Ohio, who will assist agents in 
securing business. Agents will find this a 
good company to work for, It recognizes 
their interests by giving them representation 
on the board of directors. For complete 
particulars, address, 


C. W. BRANDON, President, 
COLUMBUS, O. 





Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 
On account of low expenses, low mortality and high interest earnings, we are able to mature all our 


policies above our estimates and to give policyholders high 
It is easy to build up a clientele of satisfied policyho) 


GOOD TERRITORY 
STILL OPEN 


er dividends than most of our competitors do. 
ers for a company like ours. 


Address Bankers Life Insurance Co., Lincoln, Neb. 





Provident Life and Trust Company 


BP PHILADELPHIA 


oO 
Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are un- 
sunpgeees for conciseness and simplicity of form 
and for adaptability and liberality in al! essentials 


Assets, $61,023, 581.59 
The premium rates of the Provident are exceed- 


tngly low and are still further reduced by large 
annual dividends. — 


CORRESPONDENCE WITH AGENTS SOLICITED 


Yarcer & Extis, General Agents, Western Ohio. 


S. S. SaFFOLD, General Agent, Eastern Ohi 
. W. Crook, General haut . “y ° 
AMES W. JANNREY,GeneralAgent . . . . 

ASSETT & Reuse,GeneralAgents . . . 


$12 Union Trust Building, Cimcinnati, Ohio 
+ 706-710 Garfield Building, Cleveland, Ohio 
-  « ...720 Spitzer Building, Toledo, Ohio 
° + « .. 32% Marquette Building, Chicago, lll. 
. ’ . ' 4Home Bank Building, Detreit, Mich. 











CANVASSING 


Competition , 
Analysis of a Can for 
Use of Canvassing 


Literature in Life I 


FOR LIPB INSURANCE AGENTS. 
FOR SALESMEN: 
Methods 


, containing of Approach, How to Meet Fraternal 
te Ciscamvent the Rebate, and other Valuable Articles.. $20 00 


LITERATURE 


PER 100 PER COPY. 
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ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P, M. STARNES, President. 
Capital Stock, Pull Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity for a few good 


men. 


ST. LOUIS 
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record, but the business is of the kind 
that stays on the books and counts for 
years to come. Major Kendall does not 
feel that the new laws have done any 
particular damage to the agency bust- 
ness, although some of the high-pres- 
one producers have dropped out of the 
eld. 





Charged With Rebating 

Walter D. Moore, general agent for 
the Mutual Benefit Life in western 
Maine, has been arrested on a charge 
of rebating, filed by Commissioner 
Carr. The evidence is furnished to the 
insurance department by the Maine Life 
Underwriters Association, Mr. Moore 
having been president of the association 
at the time the alleged offense was com- 
mitted. It is claimed that Mr. Moore 
recently transferred from the Pruden- 
tial to the Mutual Benefit and was re- 
bating in an endeavor to twist policies 
from other companies to his own. 

Superintendent of Agencies Drew of 
the Mutual Benefit says: 


_I attended the hearing, and am personally con- 
vinced that there was no rebate or offer of re- 
bate, and that if Mr. Moore is indicted by the 
grand jury next month his defense upon of 
the case on its merits will be so complete that 
he will surely be discharged. The davit of 
the man to whom it is alleged he rebated, and 
upon which the proceedings were brought, con- 
tains this clause. 

“I was shown by the people I was interview- 
ing a copy of the Maine statutes in regard to re- 
bates on insurance, and asked if I hadn’t better 
make a statement as to my position. I then 
stated emphatically that I had no statement to 
make, and that the matter did not interest me 
as far as my connection with Mr. Moore was con- 
cerned, that I had accepted no rebate from him. 
(I did not consider that the contract was com- 
pleted upon my part until the policy was ac- 
cepted, and as I returned the policy I did not 
come under the statute.)” 

If you knew the facts of the case as I know 
them, you would be satisfied, as I am, that an 
ulterior motive actuated the proceedings against 
Mr. Moore. That the matter should have been 
thrown into the criminal court by the insurance 
department (without investigation) is to be re- 
gone A_ hearing might have been given Mr. 

oore, under the statute, by the commissioner. 
He in fact promised us that such a hearing would 
be given, but changed his mind without looking 
into the facts. 





Conditions at Cleveland 

Life insurance managers in Cleveland 
are well pleased with the business for 
the first quarter of the year, many of 
them having made gains over the same 
period in 1907. This is very gratifying, 
considering the difference in general 
business conditions. For a time last 
year solicitors were hard to secure, but 
since the first of the year many men 
from other lines have gone into life in- 
surance and a number of them are mak- 
ing good. Another thing that has con- 
tributed to securing business is the fact 
that the people have begun to realize 
the value of life insurance as a basis 
for loans, thanks to their hard experi- 
ence in attempting to borrow money 
last fall on ordinary collateral. 

It is said that less term business is 
being written now than for more than 
a year past. For a time some com- 
panies made a special feature of this 
kind of insurance. Agents as a rule ob- 
ject to writing term business and have 
worked against it as far as possible. It 
was expected that much of the term 
business would be changed to other 
forms but with some of the offices the 
lapses are said to have been heavy. 

Harry F. McNutt, general agent of 
the New England Mutual Life, says his 
business is ahead of that of last year so 
far and that it is mostly of a very satis- 
factory form. 

Dr. E. J. Stone, who succeeded J. C. 
Trask as general agent of the North- 
western Mutual Life, reports that busi- 
ness so far this year has shown a nice 
increase over the first quarter of 1907. 
He attributes the amount of business 
.secured largely to the increased energy 
of the solicitors.. Agents realized that 
more effort would be necessary to pro- 
duce the same amount of business dur- 
ing the depression as they did before, 
and in adjusting themselves to the 
change made a greater increase in their 
productive power than they really ex- 
pected. 

E. M. France, general agent of the 





State Mutual Life of Worcester, has so 
far this year equalled his record of last 
year and this is saying a great deal, as 
the first quarter of 1907 was an excel- 
lent one for the Cleveland office of this 
company. 

The National Life of Vermont, 
through the office of Olmstead Bros. 
& Company, covering Ohio and Indi- 
ana, shows a gain for the first quarter 
of the year of over 29 percent. Its 
records show that people are drifting 
back to the whole life plan and that 
more business of this kind is being 
written than for some time in the past. 





LIFE NOTES 
The Reserve Loan Life has entered Tennessee 
and Arkansas, 
The Western Life Indemnity of Chicago has 
been admitted to Indiana, 
Equitable Fraternal Union of Neenah, Wis, 
was licensed in Illinois last week. 


The St. Louis National Life has reinsured the 
Commonwealth Life of Ft. Smith, Ark. 

C. M. France of Del Norte,- Colo., becomes 
— agent of the Manhattan Life at Pueblo, 
‘olo, 

A. H. Holroyd becomes 
German Mutual Life 
City, Mo. 


The business of the Northwestern Mutual Life 
in Ohio in March was the largest of any month 
in its history. 

The German Mutual Life of St. Louis has 
moved its home office into the Third National 
Bank building of that city. 

David E. Murray has been appointed district 
manager of the Northwestern Mutual Life for 
five counties around St, Ignace, Mich. 

Knox & Swirles, of Chicago, managers of the 
North American Life of New Jersey, have paid 
for $650,000, since they took charge last fall. 

A. L. Saltzstein, of Saltzstein & Meyer, gen- 
eral agents of the New England Mu Life at 
Milwaukee, has gone to Europe for recreation. 

The United Commercial Travelers of Colum- 
bus, Ohio, a fraternal, has made application to do 


eneral agent of the 
of St. Louis at 


business in Illinois. License will issued this 
week, 

George B. Whittemore becomes general agent 
of the Equitable Life for northwestern Iowa and 


southeastern South Dakota, with headquarters at 
Sioux City, Iowa. 

The Wabash Life of Danville sustained a 
$1,000 loss by the shooting of Policeman Lind of 
Danville, who had been insured a month. The 
claim was paid the day after the funeral, 

Edward M. Counselman of Chicago will open 
offices early in May in the a ym 
Grand Rapids, as district manager of the Bank- 
ers Life of Des Moines. 


The Kentucky department has shut down on 
all special contract schemes in that state. It 
strikes Louisville companies and others that 
have been using different schemes in the state, 


There was $5,699,796 ordinary old line busi- 
ness written in Montana last year, $492,088 in- 
dustrial and $616,000 assessment. There is $42,- 
a ordinary in force and $49,126,271 of ail 

inds. 


The net gain in insurance in force in New 
York of all the companies doing business in 
New York last year was $265,125,974. Of this 
net gain $117,297,405, or over 44 percent, was 
in the Northwestern Mutual. 

J. M. Johnson, of Louisville, formerly man- 
ager for the Provident Savings Life, has been 
appointed agency director of the southeast de- 
partment for the Michigan State Life, with 
headquarters at Louisville. 


Thomas H. Bowles, formerly general agent of 
the Mutual Life in Wisconsin, whose fight with 
the McCurdy administration is well remembered, 
has been elected president of the Baltimore Trust 
& Guarantee Company, of Baltimore. 


The Volunteer State Life has reduced its 
capital from $200,000 to $100,000, transferring 
$100,000 to surplus and reserve. The reserve 
requirements have been increased by a change of 
basis from terminal to mean reserves. 


The Quaker City Life, being promoted by 
aed Bros, & Co., Commonwealth Trust building, 
Philadelphia, will write only nonparticipating 
business. The authorized capital is $1,000,000, 
of this $328,000 is subscribed now. 


Sanford W. Lindsay, one of the organizers of 
the Commercial Life of Chicago and later an 
agency superintendent, has opened an office in 
the First National Bank building, Chicago, to 
transact a general insurance business. 


Robert L. Fields, who was promoting an 
agency company for the Hamilton National Life 
of South Bend, and disappeared from Elkhart, 
Ind., some weeks ago, after some alleged shady 
transactions, is said to be in the state of Wash- 
ington now. 

J. H. Bowman of Kansas City has been ap- 
pointed southwestern manager for the Michigan 
State Life, which has recently entered Missouri 
and is preparing to enter other states in the 
southwest. Mr. Bowman has until recently been 
connected with the Kansas City Life. 


C. M. Brown, who has been in charge of the 
Lincoln (Neb.) office of the Aetna Life since 
the death of Zimri Dwiggins, has gone to Win- 
nipeg. Later he will go to New York city. M. 
L. Palmer, formerly with the Equitable at Jack- 
son, Mich., has arrived in Lincoln to take charge 


of the office. 
appointed agency di- 
yma me mg the 


J. H. Bowman has been 
rector for the southwest 
Michigan State Life, with hearquarters at Kan- 





sas City, Mo. Mr. Bowman has been in the in- 
surance work for several years and is well and 
favorably known throughout the territory that 
will be under his supervision. 


The American Patriots a fraternal has been 
barred from Kansas because it attempted to 
scale a claim from $1,500 to $200. The claim 
was under a policy originally issued by the Amer- 
ican Benevolent Association, which transferred 
its Kansas business to the American Patriots 
on the eve of its being shut out of the state. 


The Texas department has issued a license to 
the Inter-Southern Life of Louisville. L, A. 
Boli, Jr., former manager of the Citizens Life, 
has been appointed southwestern manager of the 
Inter-Southern for Oklahoma, Texas and New 
Mexico, with offices in the Wilson building, 
Dallas, Tex. The company contemplates enter- 
ing three other states, for which managers have 
been secured, within the next sixty days. 


At the last meeting of the Dayton Association 
of Life Underwriters, President F. M. Thomas 
of the association made an address and was 
followed by R. M. Miller, who read a paper on 
the history and work of the organization. In- 
formal talks were made by Secretary Job Hill, 
Hamilton Kerr, J. P. Morgan, C. Brower, 
O. N. Gaylord, J. L. Kennett, H. C. Herchelrode 
and H. D. Keefer. The next regular meeting 
of fe association will be held the first Tuesday 
in May. 


GRIST MILL SOON TO QUIT 
(CONTINUED FROM PAGE 1) 


an attempt were made to eliminate this 
law, the dishonest interests which now 
are almost the sole beneficiaries of the 
law would raise a hue and cry which 
would result in such pressure from the 
unthinking public that the commission 
would not dare strike it from the code. 
O'Neil Law Is Drastic Enough 


Then there is the O’Neil law, a much 
stronger statute than the proposed Fos- 
ter bill recently killed, which sought to 
bring insurance companies specifically 
under the terms of the Valentine anti- 
trust law. The penalty for a combina- 
tion of companies in Ohio under the 
O’Neil law is expulsion from the state, 
and no company doing a profitable busi- 
ness will jeopardize its existence by 
violating this law. The code commis- 
sion would not dare to strike it from 
the books. 

So strict is the O’Neil law in another 
way that an attempt to repeal it would 
arouse 15,000 agents of the state to 
action as one man. The companies 
cannot even combine to cut commis- 
sions for a reduction of expenses under 
the same penalty as for any other form 
of combination. 

Might Have Standard Form 

The only possible road for successful 
activity by the commission would be in 
the adoption of a standard form of 
policy, and it is doubtful if this would 
be of benefit. The companies doing 
business in Ohio are using the New 
York standard policy form, which per- 
mits of such modifications in this state 
as may be agreed on by the companies 
and the assured as they may conceive 
to be mutually beneficial. 

Under the circumstances, there seems 
to be ground for one insurance man’s 
assertion that the chief reason for the 
commission seems to be to give a law- 
yer a job at $20 a day. But, with the 
end of the legislative session so close, 
there seems to be reason to hope that 
even this beneficent purpose will fail. 


COMPANY CHARACTERISTICS 


(CONTINUED FROM PAGE 2) 
has a few such risks on its books, but 
when the Hunter brothers got control 
of it they quit writing that class and 
canceled considerable of the business 
they had. They figure that a small 
company which can write only small 
surplus lines is of little value to big 
brokers and the small brokers do not 
get much show at the really desirable 
excess lines. Hence they reason that a 
small surplus line company stands a 
good chance to get a collection of “cats 
and dogs.” The Des Moines doesn’t 
want them. 
Anchor Writing Surplus 

The Anchor people look at the mat- 
ter otherwise. They figure on enter- 
ing the company in many states in 
time. They practically have chosen 
their general agents. who as a rule are 
high class people. Until they can 
handle the Anchor as an admitted com- 
pany they write surplus lines for it. 











Secretary Ellis says the company is 
getting a fine class of business, and a 
very favorable’ loss ratio in its surplus 
line department. Its outside repre- 
sentatives are: Whilden & Hancock, 
New York; Rollins & Burdick, Chicago; 
W. L. Nelson & Co., Memphis; Drexel, 
Browne & Co., Cincinnati; a a 
Clarke, Pittsburg; Johnson & Johns 
Los Angeles and Walter T. Campbell 
& Co., St. Louis. 
Peculiar Working of the Law 

The Anchor at present illustrates in 
an interesting way a peculiar working 
of the Iowa law. The reserve basis in 
Iowa is 40 percent of premiums in 
force. For years the Anchor wrote 
largely a six-year farm business, its re- 
serve increasing slowly as its business 
grew. Two or three years ago it began 
to expand rather rapidly on annual 
business, while its agents are changing 
to five-year farm business. The result is 
that its reserve is increasing faster pro- 
portionally than its premium income. 
If the reserve were computed pro rata 
that on old-farm policies would be run- 
ning off, but under the law the full 40 
percent has to be kept up till the policy 
expires, though 90 percent of the pre- 
mium may be earned. The Iowa re- 
serve basis makes it easy to start, as a 
company has to put up only 40 percent 
of the premium instead of 75 percent 
or 90 percent, as in New York, on term 
policies, but it makes it hard to quit for 
the reserve has to remain up while the 
company is no longer getting the ad- 
vantage of the low reserve on new 
term business. 

The Merchants & Bankers and Capital 
run close together. They have adjoin- 
ing offices and in Oklahoma operate as 
the Iowa Underwriters. At home, 
however, they work on different lines, 
the Merchants & Bankers being one of 
the leading companies writing six-year 
installment farm policies, while the Cap- 
ital writes comparatively little business 
on this plan. 

Hawkeye 

The Hawkeye is the great old Des 
Moines company. It has been one of 
the greatest money-makers in the busi- 
ness, considering the original invest- 
ment. A few years ago it had practi- 
cally reached its limit in Iowa and 
sought new worlds to conquer. Now it 
is operating in Illinois, Ohio, Wiscon- 
sin, Pennsylvania, Delaware, Maryland, 
New Jersey, Tennessee, Louisiana, Mis- 
sissippi, klahoma and Arkansas. 
While most of its competitors are 
housed in the modern office buildings, 
it still occupies an old residence. The 
visitor enters the hall, inquires of the 
cashier in the parlor where he can find 
Secretary Skinner and is_ directed 
through what may have been the library 
into what may have been the dining- 
room. It seems primitive, but many 
associations cluster around the old 
office. From it have been graduated 
men who now hold high positions with 
other companies. In the Hawkeye 
office has been written many an inter- 
ing chapter in Iowa fire underwriting. 





Personal Side of the Business 
(CONTINUED FROM PAGE 10) 
dating back to the beginning of insurance 

history, in Italy in the year 1000. 

The idea of a compilation of interna- 
tional insurance information originated 
with Dr. I. Singer and he appears to be 
carrying it to successful completion. Al- 
though having had a continuous develop- 
ment extending over three hundred years 
and now numbering a working staff of 
over 500,000 people, insurance lacks a 
historian and biographer. Dr. Singer’s 
great work will do much to show the 
true course of its growth through the 
various stages. 


E. W. Burnet, secretary of the Na- 
tional Insurance Company of Cincin- 
nati, died suddenly at his home Monday 
evening of this week. He had been at 
the office up till 2 o’clock Monday, 
when it was closed for the rest of the 
day on account of the death of the first 
secretary of the company, Henry C. 
Urner. Singularly enough, the Nation- 
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al has lost three of its directors in the 
past month, Perin Langdon, a director, 


; having also died recently. 


Mr. Burnet was 57 years of age and 
had occupied an important place in in- 
surance circles in Cincinnati. Besides 
being secretary of the National, he was 
a member of the firm of Klick & Bur- 
net, local agents. 

Mr. Burnet began his insurance ca- 
reer in the western.department office of 
the Phoenix of Hartford under the late 
H. M. Magill. Later he became gen- 
eral agent of the California Insurance 
Company for a large field, the firm 
name being Bament & Burnet. In 1896 
he accepted the position of secretary 
of the National. 

Mr. Burnet was well liked for his 
personal qualities. He was courteous 
at all times, quiet in manner, exemplary 
in all respects in his business and pri- 
vate life. He was a prominent mem- 
ber of the Avondale Presbyterian 
church and one of the well known citi- 
zens of Cincinnati. He is survived by 
a wife and five children. 

The office of the National of Cincinnati 
was closed Monday on account of the 
death of Henry C. Urner, who had filled 
the positions of secretary, president and 
director of the company. Mr. Urner was 
also one of the trustees of the North- 
western Mutual Life of Milwaukee. 


Gazzam Gano, formerly prominent in 
fire insurance circles in Cincinnati and of 
late years in the banking business, died 
Easter morning, aged 80 years. Mr. Gano 
was heavily interested with J. B. Ben- 
nett in the Amazon, Andes and Triumph 
and succeeded in saving the first named 
after the Chicago fire. He was president 
of the Amazon until it reinsured in 1891. 

Appendicitis victims among the Wiscon- 
sin field men have organized the “Appen- 
dicitis Club.” Dr. W. E. Golden of the 
Atlas is president; Robe Bird of the New 
York Underwriters, vice-president, and 
E. O. Basse, of the American, secretary. 
This tooks like a scheme on Dr. Golden’s 
part to drum up trade. 


Tests of Building Materials 
(CONTINUED FROM PAGE 10) 
with the greatest percentage of water 
gave the best results. The wetter, 
richer mixtures in these tests stood out 
apparently undamaged in contrast with 
the damaged faces of the leaner, dryer 
blocks. It is apparent that one of the 
causes of the weakness in the hollow 
cement building blocks is in the weak- 
ness of the concrete, due to a too dry 
and thin mixture, which, coupled with 
the thinness of the webs—the thin pieces 
connecting the walls of the blocks to 
give strength—provides insufficient 
Strength to resist the rapid expansion 
of the face of the blocks under test. 
By making the webs thicker, they can 


be made to stand the fire test satisfac- 
torily. 








Night Rider Peril Passed 

Field men covering Kentucky are 
agreed that the night rider peril 
throughout the tobacco districts has 
about passed. This condition is chiefly 
due to the fact that the conditions pri- 
marily responsible for the incendiarism 
have passed away. The night riders ap- 
peared mainly concerned in preventing 
the planting of a 1908 tobacco crop and 
as the time is now gone by when the 
crop can be put in the ground there is 
no further occasion for terrorizing the 
would-be growers. It is conceded also 
that the 1906 crop has been shipped out 
in its practical entirety and the only 
thing that remains in the country ware- 

ouses is the Association tobacco and 
this crop has never suffered at the hands 
of the night riders. It may be that 
when the time rolls around for putting 
in the crop for 1909 there will be a re- 
currence of the methods of terroriza- 
tion, but for a year at least conditions 


favor a complete elimination of incen- 
diarism. 





Will Report on Commissions 

The managerial committee consider- 
ing the contingent commission question 
in the South has not yet reached a de- 
cision as to its report, but will endeavor 
to do so at a meeting to be held prior 
to the Southeastern Tariff Association’s 
gathering. It is understood that while 
some members of the committee favor 
paying a contingent of 5 percent, others 
stand out for 12% percent flat and 10 
percent contingent, while others again 
oppose paying anything beyond flat 15 
percent. In the opinion of close ob- 
servers, it is unlikely that any change 
will take place in the South in com- 
missions, at least this year. 





MISCELLANEOUS NOTES 


The Reserve Loan Life has leased an entire 
floor of the new Odd Fellows building, largest 
in Indianapolis. 

The Reserve Loan Life will soon enter Texas. 
T. B. Love, commissioner of that state, is in 
Indianapolis examining the company. 

As a result of the burning last Friday of the 
Ludlowville (N. i.) plant of Cayuga Lake Salt 
Company, London Lioyds must pay a loss of 
$200,000. 

Secretary French of the City of New York 
Fire, who is just home from Texas, says the 
company will not enter any new states for prob- 
ably two years, but will cultivate its present field 
more intensively. 


POINTERS 


FOR LOCAL AGENTS. 














Question—We beg leave to inquire 
whether you have any information as 
to the present status of the estate of 
the Traders Insurance Company. Men- 
tion was made in the papers some 
months ago that it was about ready to 
be closed and a final dividend paid to 
creditors, but nothing has been heard 
from it since. 

Answer—Reparding the status of the 
Traders, will say that we have been ad- 
vised by the State Bank of Chicago, 
Receiver, as follows: “We beg to ad- 
vise you that it is the plan of the re- 
ceiver to commence paying a second 
dividend of 15 per cent about May 1. 
Inasmuch as we have some 30,000 
claimants to deal with you will readily 
understand that it will take some time 
to reach them all, sixty to ninety days. 
There will be a third dividend the 
amount of which at this time, however, 
we are not prepared to state.” 

The first dividend paid by the Re- 
ceiver was 50 per cent. 


— 


Question—I have been interested in your 
examples of cancellation, in “Pointers for 
Local Agents,” and would call your atten- 
tion to the fact that your “rule” will not 
work both ways. 

For example, take a policy issued for 
three years, Feb. 1, 06, $300, at $1.50, re- 
moval permit Feb. 1, 07, new rate $2.50, 
cancelled Feb. 1, 08. Another policy, is- 
sued for three years Feb. 1, ’06, for $300 
at $2.50, removal permit Feb. 1, ’07, new 
rate $1.50, cancelled Feb. 1, 08. 

In both cases the man’s insurance for 
the two years should cost him the same 
($4), but if worked according to your 
rule as given in THe WesTeRN UNDER- 
wriTER of Feb. 6, the first example would 
cost him $5, while the second example 
would cost him only $3, viz: 

Three hundred dollars at $1.50 (3 years), 
premium $4.50; removal Feb. 1,’07, new 
rate $2.50; additional premium two-thirds 
of $3, equals $2. Total premium paid, $6.50. 
Cancelled Feb. 1, ’08, pro rata. Policy has 
run two years at the then rate of $2.50, 
earned premium $5, which, deducted from 
the amount he has paid (your rule), gives 
a return premium of $1.50; cost to as- 
sured, $5. 

Second Example—$3 at $2.50, premium 
$7.50. Removal Feb. 1, ’07, new rate $1.50, 
return premium $2; net premium paid 
$5.50; cancelled Feb. 1, ’08. Policy has 
run two years, earning, at the then rate 
of $1.50, $3, which, deducted from the 
amount he has paid, $5.50, leaves $2.50; 
the cost to assured being $5.50 minus $2.50, 
equals $3. The question is not what the 
man has “actually paid, but “what he is 





‘supposed’ to have paid at the then existing 
rate.” Viz: First example: Rate at can- 
cellation, $2.50, supposed premium $7.50, 
earned premium $5, return premium $2.50; 
cost to assured $6.50, less $2.50, equals $4. 

Second Example—Rate at date of can- 
cellation $1.50, supposed premium $4.50, 
earned premium $3, return premium $1.50; 
cost to assured $5.50, less $1.50, equals $4. 
The rule being “Deduct earned premium 
at present rate from the term premium at 
present rate.” 

Answer—Various companies have va- 
rious ways of figuring return premiums 
and the solution given in THE WESTERN 
UNDERWRITER of Feb. 6 was according to 
the practice of a prominent company. The 


calculation given above seems also correct, | 


yet the statement, “the question is not 
what the man has actually paid, but what 
he is supposed to have paid at the then 
existing rate,” does not always hold good, 
as, for instance, in the case of cancella- 
tion of a policy written for short term. 
Take a policy of $1,000 for six months at 
short rate of 2% percent. According to 
company’s short rate table the cost for six 
months would be 70 percent of the annual 
rate, making the short rate $1.75 and pre- 
mium $17.50. Now suppose assured can- 
cels policy in three months. This calls 
for short rate of 40 percent of the annual 
rate of 2% percent, or 1 percent. Here 
the supposition comes in that he has paid 
$25 for one year, hence the earned pre- 
mium is 40 percent of $25, or $10. That's 
what the company gets for the time in 
force, but they do not deduct this from 
the annual premium of $25 supposed to 
have been received, as, if they did, they 
would be called upon to pay back $25, less 
ten earned, or $15 return, leaving them 
but $2.50 from the $17.50 paid. Instead 
they deduct $10 from the amount actually 
paid, which produces a return premium of 
7.50. 


I note in your paper of April 16, 
Mrs. A. sold a hotel building and lot to 
Mrs. B. for $10,000 on a land contract. 
Mrs. B. paid Mrs. A. between $2,000 and 
$3,000 down. The agent asks how to 
frame up the form. The following is 
used in our part of Michigan. 

“This property held by ...... under 
Land Contract for a deed from ...... : 
loss if any under this policy payable to 
the respective parties as their interests 
may appear,’ subject to all the condi- 
tions of this policy. 

epee ey eee 190.. Policy No.....” 

The policy in the above case would 
be written to Mrs. A. and the form en- 
closed would show the actual transac- 
tion and each would receive her just 
dues in case of loss as her interest may 
appear. 

Local Agent. 


Question—Will you kindly send me a 
list of the oldest and strongest non- 
union companies that write farm poli- 
cies in Illinois? 

Answer — Continental, Connecticut 
Fire, American, Security of Connecti- 
cut, State of Illinois, Forest City, 
Queen City. 








Want Column 








Two dollars per insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 


Queue 





Do you need the services of a competent 
and active daily report examiner? The 
advertiser wants the position; nine years 
experience with leading companies; up-to- 
date on forms, lines and hazards; excel- 
lent correspondent. Address D-9. 


| American B 
Ameri 





Prominent Chicago Agen 
Members of the Chicago Underwriters Association 


RED. S. JAMES 6 CO. 


171 La Salle Street, Chicago 
Agents for the Connecticut, Phenix, Mechanics} & 
T ational of Hartford, British Seer Ger- 
man Alliance, North British & Mercantile, Calumet 
onding Company and Casualty Company of 
ica. 
For ce Company il unexcelled facilities in Centra’ 


t 
Insurance ny (Ltd.) of England and at London 
Lloyds--Special Exclusive Binding Contract. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sole Agents: Pheonix of London; 
Sato ggenens Shaaty of ogee, oe 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Pelican; Westera 
serve; Commercial Union; Commoowealth. 














CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 











‘Leading Hgents and Brokers. 


ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
945-948 Century Bldg, St. Loule 


Serr ‘Norwich ‘Onion, Hambung Beene, etme. 
umbia, and U. Amastlsy nd Gua y' ; 


CHURCHILL WHITTEMORE CO. 


= Successors to Wall & Whittemore 
118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 


Actuarial, 


ae 
M M. DAWSON, F. I. A. 
. CONSULTING ACTUARY 


F of hod oan of Act z “cease 3! 
the ac et er. —?. rs 
No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 
(in mathematics) 



























Consulting Actuary 


i312 Geddes Avenue - 
J H. NITCHIE, 


ACTUARY, 

153 La Salle Street, CHIGAGO 
919 Association Building 

TzLePnHonezs: Central 739. 


Ann Arbor, Mick. 





Automatic 8998 





Tnsurance Attorneys. 


SS 
J. Louts Kohl 





Hartwell Cabel. 
CASSELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Gineinaati, O. 
Special attention given te insumsane eness. 





TO LIFE INSURANCE AGENTS.—You 
can double and treble your income, with a cer- 
tain “Cracker Jack” Policy just introduced that 
other agents are now ing big money with. 
Get wise, and write P. O. Box 6156, Cincinnati, 
for particulars. 





WANTED—Local agents for our rich 
farming lands in the Texas Panhandle. 
We only want men who have the time to 
devote to our business. This is worthy 
of your consideration. Comstock Realty 
Co., 40 Dearborn S8t., Chicago, Ill. 
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SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


In answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 
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ILLINOIS LIFE 


INSURANCE COMPANY CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to relia>le and who 
ere in er 5 = cungene teles asnenputneett te or who would like 


Address the HOME OFFICE; 
FORT DEARBORN BUILDING 





134 MONROE STREET 











Opportunity is at Your Door 


if you are a “business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


B. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


1860 47th Yeas 


Home Life Insurance Company of New York 


GEORGE EB. IDB, President 
Awmets, $19,009,550.82 


Dividend Endowment Fund (Delerred Dividends) 
lnswence in Force, 86,1 13,559.00 


“Mr. Hughes failed to bring out a single armerey transaction.” 


New York Sun, 12-13-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and ing policies and B Gem 0 Goeth of thats 
oi wales fn in approved —— gt oy ane This is the law. A certificate certificate from th 4 
State Auditor with 


policy 
“™ Rate of interest ‘earned 191 too6, ‘6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wan 


LW. A. STAUDT, State Agent, 209-212 City National Bank Bidg., Canton, O. 











LIABILITIES, $17.925,901.84 
Divideod-Eod 
$1,621,413.00 

















TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 
Organized April 20, 1907 


$27,159,250 Insurance in Force Dec. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 
HOME OFFICE - - = KANSAS CITY, MO. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Acteary 

















THE WoORLD'S@® RECORD. 


ie Iasurance im Force Admitted Assets. other Liabilities. 

A Sisesaco fifeeet es sie?. 
 —_— $33,615,656 $1,015,072 $699,418 $815,654 
1902 $80,541 588 $1 527,036 $1 Jl 716,249 $850,786 
1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1004....... $60,148,904 a. 160,083 $2,615,498 $544,585 
1908.. .... 974,440,588 126, 26,682 $3,521,731 $605, 317 
1906 $81,047,860 $5, 363,144 $4,674,118 $679,626 


business exceeds that of 
rabbit pote The opt sre yg kijGioNe Eloi HUNDRED D aed WiTY 
with the State of Indiana er governments under 


A LT WR ee 





TH 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low. 





Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


James W. Hees. President 
THEO L. ALLEN, Secretary 
7 M. Lez, Actuary 
Rosert H. Davenport. Ass’t Sec’y 
oy oy ye now issu: ea the BERKSHIRE give 
= Se van ee ~ ne perfected 


est cost to policy-holders. Its new 1908 Non-it orfeiture 
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MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 





Yearly dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no other company. 

Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to unten’ policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 





For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 


34 Nassau Street, 


New York, N. Y- 





The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONB MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has bad more New Insurance accepted and issued than any 


other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. §162,489.27 per day in payments to Policy- 


holders and addition to Reserve. 


$72,011.84 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 


Illinois 





of Springfield, 





III, odie sccnwedsewannserdnedeenedesnsa $100,000.00 
Nis cic hauithiddhiabineusa ts -wepminenegs 272,293.28 
Total Liabilities Except Capital.................... 109,499.61 
SE bis Vepemectnsesoreespseccdphenbbapenans 62,793.67 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








THE great problem in all insurance 
has been to determine the proper 
rate. The life companies have done it 
satisfactorily by the use of mathe- 
matics, aided by a flexible system of 
paying back to the assured the over- 
charge made in the interest of safety. 
Most of the companies that did not 
use mathematics have gone on the 
rocks or are headed that way. 

The fire insurance companies deal 
almost exclusively with physical haz- 
ards, which can be measured with con- 
siderable accuracy by schedules based 
upon experience in a very large num- 
ber of cases. Accident companies made 
rates that were fully sufficient to cover 
the risk taken and by degrees have con- 
tinued to liberalize their policies and 
cover more risks for the same premium, 
as experience has taught them they can 
do or as competition has forced them 
to do. The premium charges for steam 
boiler insurance represents mostly a 
charge for inspection service and to a 
comparatively small extent the cost of 
assuming the hazard of explosion of 
inspected boilers. 

But in liability insurance the case is 
different. The payroll and the business 
are made the basis of rates, but they 
leave a very wide margin for the exer- 
cise of underwriting judgment. The 
best that combined experience can 
show is the cost of carrying risks in a 
certain class. It furnishes the basis for 
an “average” or “class” rate, which, if 
not beaten down by competition, ought 


to be adequate for all risks in 
a class in the aggregate. It may 
be entirely inadequate, however, 
for half of those risks—the bad 
half. A rate made on combined 
experience can fit only a com- 


paratively small part of the risks in a 
class when there is such a wide varia- 
tion between risks of a class as exists 
in liability insurance. 

So large a part of the real hazard in 
liability insurance depends upon the 
nature of men, which cannot be meas- 
ured accurately, that it is impossible to 
make rates by the same methods as are 
employed in other lines and have them 
work out right. Risks must be dealt 
with to a great extent individually and 
to do this requires judgment and ex- 
perience. 





In liability, elevator, automobile and 
some other lines of casualty insurance 
and in bonding, there is the utmost 
need of high-grade agents. An inex- 
perienced man can take an application 
for life or accident insurance and, if he 
fills out all the blanks properly, the 
home office and the doctors can do the 


‘ rest. In liability and bonding lines it 


is different. An agent might conclude 
he would follow the manual to the let- 
ter. There would be good chances that 
he would prove an unprofitable agent, 
for somebody else would get the best 
risks of the various classes, at rates 
below manual, and he would get largely 
risks that ought to be written above 
manual. Milk may be worth seven 
cents a quart, but if one man gets the 
cream and another accepts skim milk 
at seven cents a quart the last man will 
give too much for what he gets. 

In these lines in which the personal 
equation plays so important a part in 
making up the hazard, the companies 
need agents who can give that factor 
its proper value as nearly as that can 
be done by human judgment. What 
with changes in laws, in manner of liv- 
ing, in views of man’s duty to his neigh- 
bor, and what with the competition in 
the business, often reckless and unjusti- 
fiable, the profits in liability and bond- 
ing business have almost disappeared. 











The companies may be forced into 
stiffening rates, even at the expense of 
losing business, but the home offices 
alone can scarcely hope to cure the 
situation. Much of the work must be 
done in the field, whether by commis- 
sioned agents or salaried representa- 
tives it matters not. There is now 
greater need of the exercise of good 
judgment in the field than ever before. 





If a man thinks there are no good 
prospects in the casualty and bonding 
field, he should have considered the 
Chicago situation a few weeks ago, 
when at one time three prominent 
bonding companies were without man- 
agers. At the same time the National 
Surety was advertising for men both 
for home office and field positions, 
President Falvey of the Massachusetts 
Bonding was traveling in the west 
seeking desirable large city managers, 
and several other companies had impor- 
tant positions open. The Fidelity & 
Casualty is opening new district agen- 
cies in charge of men who have been 
trained in its service as special agents. 
The Travelers is increasing the equip- 
ment of its main branch offices. The 
Casualty Company of America is put- 
ting personal accident managers in its 
leading general agencies. The Mary- 
land Casualty is appointing dozens of 
new general agents. And the younger 
companies in the field are all seeking 
men for some large city agency. 

They are not hunting for men who 
know all about the business but never 
have produced much, and want salaried 
positions. What all the casualty 
world’s a-seeking is the man who has 
proved his ability by his works and has 
confidence enough in himself so he is 
not very desirous of a salaried position 
but would rather make more money on 
commissions. 





One feature of the casualty business 
which promises to be a source of fric- 
tion and annoyance until it is settled is 
the rights of brokers in large cities. A 
company or a general agent may do 
business with a broker or to decline to 
do so; but if business is accepted from 
brokers their rights in it must be fully 
recognized. It does not take the 
brokers of a city long to learn the fact 
if any office is treating them unfairly. 
If a broker asks for a rate and then 
finds that somebody from the office has 
sought the business, directly or through 
a friend, it will not be long till that of- 
fice is “spotted.” The broker is a fac- 
tor of great and growing importance in 
large cities. It is for the companies 
and general agents to recognize him 
and his rights or to leave him alone en- 
tirely, but they cannot play fast and 
loose with him. 





An adjuster of burglary claims said 
the other day that most men make the 
mistake of allowing the settlement to 
be dragged on too long. A burglary 
loss is just the same as a total fire loss. 
There is but little evidence to show 
what property was involved. When an 
assured makes out an inventory he puts 
down what comes to mind. As time 
goes on he thinks of more articles that 
he had forgotten. Thus time adds ta 
the loss. 

This adjuster hands a man a draft 
just as soon as possible. The loss is 
thus closed up and does not leave time 
for an afterthought to get in more 
articles. 

“I may get hit once in a while by this 
method,” declares the adjuster, “but I 
am sure money is made for the com- 
pany in the long run.” 








Liability Insurance 


A general agent gives the following 
talk when he meets a cut rate proposi- 
tion of a competitor, who is trying to 
get the expiration: 

“Our company has been engaged in 
this special line for a number of years. 
It has been very careful in compiling 
its experience. We are not letting busi- 
ness go that we can possibly hold at 
the very closest figures. We can give 
you a better rate than any one else. 
We know exactly what your risk has 
cost us. We have given you our best 
service and you are satisfied. We are 
not in the business to give cheap ser- 
vice. 

“You now have a lower rate quoted 
by a company with which you have 
had no experience. It does not know 
what it will cost to carry your risk. 
It is simply experimenting. You can 
rest assured that it will not be content 
to do business with you at a loss. It 
will reduce its service, if necessary. 
That a company is quoting you a rate 
that we know is unprofitable should 
prove to you that it does not know its 
business or lacks experience. I do not 
believe you care to deal with such a 
company. I think your judgment is 
too good to be allured by a business 
proposition that is figured to result in 
a loss. Don’t be carried away with the 
figures of novices and cheap companies. 
You'll get stung if you do.” 











The Fidelity & Casualty states that it 
increased its druggists’ liability busi- 
ness 33 percent and in 1907 14 percent 
notwithstanding increased competition. 
This is a line very little worked outside 
of big cities. Yet there is no apparent 
reason why country druggists do not 
need it as much as their city brethren. 
Under these policies the insurance com- 


pany agrees to defend the druggist | 


against suits for damages resulting from 
errors in compounding prescriptions 
ani to pay judgments up to the limit of 
the policy in case the suit goes against 
the defendant. Several companies now 
write this business. 





Regarding residence 
Travelers says: 

“It only requires a domestic heater 
or hot water boiler and an ignorant 
servant to produce most distressing re- 
sults. A safety valve long out of use 
has corroded and stuck fast, the water 
supply or expansion tank is frozen; 
there is ice on the side walk or steps; 
a brick in the chimney has become 
loosened, a shutter unhinged, a pave- 
ment flag has been raised by the frost; 
the ash can has a sharp and torn edge; 
the stair carpet may have a rent to 
catch the foot. The combination of a 
kitchen maid and the frozen water back, 
or the same maid, a stove and the 
kerosene can are but a few of the pos- 
sibilities that are ever present in any 
household. 

“Here is a line of business every 
policyholder and agent can appreciate; 
one which appeals through its unseen 
dangers, which is trivial in the matter 
of expense but of untold value in its 
compensating power when occasion for 
its protection arises.” 

Recently in the case of Joy vs. Leigh- 
ton at Exeter, N. H., a verdict of $4,- 
358 was given the plaintiff who fell on 
the grating in front of the house of the 
defendant, sustaining a broken arm 
and dislocated shoulder. 

Another recent case in the east was 
settled by a verdict of $400 in favor of 


liability the 





a tenant due to the plaster falling and 
injuring her. 

With the increase of liability im- 
posed by law in many states on the 
death of an employe by accident, there 
is more reinsurance on liability polli- 
cies than formerly. The old limit of 
$5,000 on any one life and $10,000 on 
any one accident has been doubled. 
Some companies reinsure the excess 
over the $5,000-$10,000 limit on certain 
classes of business. This reinsurance 
is of the excess line is counted very 
desirable business and a good commis- 
sion is paid for it. In most cases a 
reciprocal reinsurance arrangement is 
made so that each company can share 
in the cream of the business. 





The necessity for public liability in- 
surance, in connection with employers 
liability, was strikingly .demonstrated 
on March 1, by an accident in a western 
brewery, in which a five inch pipe, 
filled with ammonia, exploded in the 
boiler room. 

Two men, not employed at the brew- 
ery, were visiting the engineer and 
were in the engine room conversing 
with him about a contemplated trip to 





Germany. While the three men were 
talking the ammonia pipe, a few feet 
away, exploded without warning, with 
a force which shattered the windows in 
the six story building and was heard 
half a mile. The engineer shouted to 
his friends to run but they were over- 
come by the ammonia fumes and were 
dead when found. 





Surety and F idelity 


At the present time there is con- 
siderable unrest in the surety field. 

Many changes have been made in the 
personnel and underwriting policies of 
companies; a more conservative ten- 
dency is noticeable—carried to extremes 
possibly in occasional instances—and 
the result naturally is dissatisfaction 
in the field. Nevertheless it is a bad 
thing for an agent to allow himeslf to 
get into a sour, dissatisfied state of 
mind and be constantly complaining 
about the business and his company. 
The more he thinks and talks about his 
grievances the more serious they be- 
come. An agent owes it to himself to 
endeavor to be happy and contented in 
his work. If that becomes impossible 
he better look real hard for a company 
,in whose service he can be happy and 
| keep quiet until he has found it. 














The following is the substance of a 
recent interview with a representative 
of a surety company: 

“The trouble with some of the com- 
panies is that they are run too much by 
men without practical business  ex- 
perience. Young fellows get positions 
in home offices just after they have 
been graduated from law school, and in 
time become heads of departments. 
They know but little about the condi- 
tions in the states where their company 
is operating. Because the laws of 
Maryland or of New York say so and 
so and it would not be good policy to 
issue a certain bond in those states, 
they do not seem to appreciate that in 
Illinois the situation is entirely differ- 
ent and there such a bond would be 
good business. 

“It is the loyalty, interest and hon- 
esty of the agents that make any com- 
pany. The men at the home office do 


not appear to know that if for just six 
months the agents were to lose that 
loyalty and interest and dress applica- 





tions up so as to get the approval of 
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h ffi derwriters they would “ 
woes ened v apciinna My The only Accident and Health 


way to do this business is to get the 
right kind of agents and then depend 
largely ‘upon them.” 

This man may have spoken too) 
strongly, but there is much truth in his | 
statement. There are men of just as | 
good brains in Chicago and St. Louis | 
and Denver as in Baltimore and New 
York, and as a rule these men have | 
much more experience in practical af- 
fairs than the home office men who are 
passing on their business have. They 
know a good part of the men they bond | 
and all about them. If the agents are 
not men of sound judgment a mistake | 
was made in selecting them and they | 
should be replaced by others. If they | 
are fit for their positions, they are more | 
capable of passing on most classes of 
bonds than are men a thousand miles 
away. ; 

Some companies have not given their 
agents enough responsibility to develop | 
the best that is in them. Too fre- 
quently agents are expected to be mere 
getters of applications for bonds, to be | 
passed upon at a distance by men who 
have no personal knowledge of the 
applicants. 

Granted that a company from its ex- | 
perience knows better than a man in| 


the field what classes are profitable and | 
what are not, it does not follow that | 
men trained in the home office know 
better than the general agents whether | 
a particular risk is good or bad. 

Of course the small agent, who writes | 
but a few 3 a year, who knows but | 
little of the law of suretyship or of 
court practice, can not be given author- | 
ity to bind his company for large | 
amounts; but the general agent, who is | 
making bonding his business, surely | 
ought to have as good judgment as a | 
young man who has grown up in the 
home office. The American Surety, 
which is recognized as a leader, gives 
its branch office managers very broad 
powers, but it makes sure first that they 
have had a training that will enable | 
them to use those powers with discre- 
tion. This is the idea which prevails 
largely in the field, viz.: That a man in 
a Baltimore home office can underwrite 
Baltimore business better than a man in | 
Chicago can, but that a man in Chicago | 


of long practical experience, though | 
without home office training, can under- | 
write Chicago business better than a | 
Baltimore or New York home office 
man can. 





Concerning the value of bank credit 
of a contractor in determining the de- 
sirability of bonding him, the United 
States Fidelity & Guaranty says: 

“You asked for an 
opinion from us as to what importance 


| property of the deceased. 





It is always a wise plan to keep a 
note book or prospect card in your 
pocket to jot down names that may 
come to you in your peregrinations or 
that may be suggested by friends. It 
is not well to trust to memory. A 
live list of prospects is a good asset. 
When any prospect meets with some 
good fortune or promotion it is an op- 
portune time to approach him. In your 
rounds you are introduced to men. Jot 
down their names. They may make 


| good material to work on. 





At the recent meeting of the execu- 
tive committee of the International 
Association of Accident Underwriters, 


| W. C. Potter, of the Preferred, pre- 
| sented for consideration the following 


policy clause: 

“The insurance hereunder shall not 
cover (a) either suicide or any attempt 
thereat, whether sane or insane; (b) 


| nor death nor disability caused by pto- 


maine or by any disease resulting 
either from germs or their toxines or 


| from bacteria or their products unless 
| the same shall enter the body through 


a cut or wound effected by accidental 


| means; (c) nor death nor disability re- 


sulting from any ailment or disease 
caused by the bite or sting of an in- 
sect (other than the bite or sting of a 
spider, bee, wasp, or hornet); (d) nor 
death within the terms and provisions 
of this policy following the commis- 
sion by the insured of either defalca- 


| tion, forgery or embezzlement.” 





Wherever possible it is best to have 
only one beneficiary named in a per- 
sonal accident policy, according to the 
opinion of an experienced claims man. 
He handled one case where a policy 
was drawn in favor of the two children 
of the assured,- who were to share 
equally in case of his accidental death. 
The policy became a claim. One of 
the children was in possession of the 
policy and would not give it up. Un- 
til he yielded, the settlement was held 
up and the other child was deprived 
of his money. Many cases have been 
known where men, especially wealthy 


| ones, have died leaving, as the wor 


supposed, two or three children. Then 
somebody appeared and claimed that 
he was a son by a later or an earlier 
marriage and demanded a share in the 
In such a 


| case as this if a policy had been made 


expression of | 


we attach to the fact that a contractor | 
has a good line of bank credit, and in | 
reply we beg leave to say that properly- | 


conducted banks do not extend a very 
large line of credit to a firm unless the 
firm is possessed of real and personal 


property, from which the bank could | 


reasonably expect to be recouped for its 
loans. 

“You will generally find that when 
contractors are depending upon bank 
loans to finance their contracts that 
the bank has secured itself by taking 
an assignment of the payments to be- 
come due on the work, and, further- 
more, the bank usually sees to it that 
a corporate surety bond is given in 
connection with the contract that will 
protect the work against liens for labor 
and material. 

“You will observe, therefore, that the 
credit contractors have at banks is often 
more largely due to the fact that a 
surety company bond has been given 
in connection with the contract than to 
anything else. 

“Furthermore, it is of frequent oc- 
currence that contracting firms obtain- 
ing ‘good bank credit,’ as indicated 
above, are prone to take on a larger 
volume of work than prudence would 


justify; in other words, they speculate | 
upon the credit thus obtained, and un- | 
goes just as they need | 


less everything | 
it to go they fail disastrously.” 


payable “to my children in equal 
shares” the company would probably 
pay the money into court and leave 
the question of who were “my chil- 
dren” to be settled by the court after 
an expensive lawsuit. This is a very 
unsatisfactory mode of settlement. 
Where an assured desires to name two 
or more beneficiaries, it is better to in- 
duce him to divide the intended policy 
into smaller ones of equal size, one pay- 
able to each beneficiary. 





In the last supplement it was stated 
the General Accident and Pacific Mu- 
tual Life were about the only com- 
panies writing health insurance inde- 
pendent of accident. The Pennsyl- 
vania Casualty, Great Eastern Casualty 
and the German Commercial Accident 
of Philadelphia, have called attention 
to the fact that they issue separate 
health policies. 





Do not get into the habit of doing 
your soliciting in the same way day 
after day. Try new methods. Vary 
your arguments and ways of approach- 
ing your prospects. Strive to get in a 
pleasant word now and then outside of 
your business. 

Keep up with the progress of your 
business. The agent who stands still 
is in reality falling backward. It is a 
law of the universe that nothing can 
remain as it is. It must either pro- 
gress or decline and to do the latter is 
to die. Do not get into a mechanical 
way of doing things. The man who 
i does falls into a rut, which is one of 





the hardest things to get out of imag- 
inable. The agent who gets into a rut 
will perform his work in a perfunctory 
way which will soon become monot- 
onous not only to himself but to his 
prospects as well. You would not go 
home every night in the year and tell 
your family the same old funny story 
night after night, would you? Then 
why do the same to your prospects 
and become a bore by making your- 
self a mere automaton and repeating 
day in and day out the same old plaint? 
“Don’t you want some insurance”? 
People will flee when they see you ap- 
proach if you do. 

Whatever you do—do it quickly—be 
brief, brisk, bold, and business like. 
Short, sharp, snappy arguments will 
sink deeply and leave a more lasting 
impression on your prospect’s mind 
than will a long winded technical dis- 
cussion, which the prospect cannot un- 
derstand and which wastes his time 
needlessly. 





As illustrating the fact that accidents 
come to those who, by their occupa- 
tion, are supposed to be comparatively 
free from danger, the Travelers gives 
the following experience on claims it 
paid last year: 

No. of Amount of 
Claims. Benefits. 
Clerks, salesmen, insurance 
agents, real estate agents...1,849 $146,051.34 
4 


Contractors and builders...... 59 38,173.07 
DEOED scccrccemencene 833 92,136.51 
DI .cecsdiescaccuswesa 2,340 267,078.29 
Brokers and bankers.......... 333 64,742.91 
Commercial travelers ........ 574 55,142.22 
Doctors and dentists.......... 799 80,548.45 
Professional men ............ 818 116,203.13 


8,005 $855,070.92 





Question—Is it against the laws of 
the state of Indiana to give an acci- 
dent policy with each $10 purchase of 
goods? The giving away of this pol- 
icy is to be used as an advertising 
scheme. 

Answer—The Indiana insurance de- 
partment says, in reply to this query: 
“It would be a violation of the insur- 
ance laws of this state for any mer- 
chant or any other concern to give 
away with their sales accident insur- 
ance policies, without being licensed as 
an agent to represent the company 
whose policies they deliver.” 


Industrial Disability 


Many persons carrying industrial dis- 
ability policies claim that the doctor’s 
expenses eat up most of the benefits 
paid. L. O. Chatfield, president of the 
Phoenix Preferred Accident of Detroit, 
has made some experiments in the line 
of giving free medical service. He 
says: 














realize that there are so many 
things standing in the way of the plan 
that the universal adoption of it is im- 
possible. In many places, there are 
too few members; in many places, it 
would be impossible to secure services 
of the right man. In the larger cities, 
however, these difficulties are not met 
with and speaking from our own ex- 
perience, the plan has worked very 
satisfactorily. We are trying it in only 
a few places. In five smaller cities, the 
average claim on a premium collec- 
tion of $19,155 was 26 percent. In 
two larger cities, on a premium income 
of about $30,000, the claim ratio was 
19 percent, while the average claim ra- 
tio on all of our business in 1907 was 
about 39 percent, this being unusually 
low; the average, I believe, is about 46 
percent. 

“An examination of the claims from 
the free doctor districts show that a 
higher percentage has been paid con- 
sidering the actual loss of salary than 
in the territory where we have paid 
a higher percentage of claims. This 
examination shows that under the free 
doctor, the disabilities are of much 
shorter duration; that the claims have 
been paid with less reference to tech- 
nicalities in the policy and that what- 
ever benefits we paid were paid to the 
insured instead of to the doctor, to this 





I attribute the very small number of 
complaints made by claimants and the 
very Jarge percentage of them who have 
renewed their insurance after claim 
settlement. 

“T believe that the American Health 
& Accident originated this plan and 
that most of the arguments against it, 
the arguments which have influenced 
us, which have made us reluctant to in- 
corporate it in our policies, were orig- 
inated more for the purpose of forti- 
fying our agents against the attacks of 
the agents of the American than be- 
cause we actually believed they were 
true. We have had practically no com- 
plants for the insured or agents be- 
cause of the inattention of the doctor, 
neither have we had any complaints 
that the doctor has shortened the dis- 
ability to the detriment of the claimant. 
It is true that our first attempt was 
not satisfactory. We made the mis- 
take of employing a doctor who had a 
very large practice and who was in- 
clined to attend to this practice in pref- 
erence to our business wherever they 
conflicted. After learning this lesson 
and using care in the selection of our 
physicians, we have been practically 
free from complaints. 

“It may be asked why we have not 
more generally adopted the plan. The 
answer is very easy. We did not have 
sufficient data to prove that the busi- 
ness could be made profitable if we 
saddled it with another 10 percent ex- 
pense item. Again, we felt reluctant 
to adopt any plan not adopted by a ma- 
jority of the other companies. This I 
do not consider a sufficient excuse in 
itself and wish to say that it is quite 
probable that we shall inaugurate the 
free doctor system in a considerable 
portion of the territory now covered 
by us, changing it in a few points from 
the plan already in use.” 





While some agents may be born 
lucky and business come to them with- 
out particular effort it is pretty well 
established that the only way a sub- 
stantial income is to be derived from 
soliciting insurance is by persistent and 
systematic work. The solicitor must 
avail himself of every opportunity to 
secure business and if he will equip 
himself properly to explain the contract 
he is offering and will work hard and 
consistently, a lucrative income will be 
secured. It is a matter of much im- 
portance that the agent charged with 
the duty of collecting should be abso- 
lutely punctual in all appointments. 
This will inspire the insured with the 
responsibility of having the sum ready 
when the call is made and not grow 
neglectful. Every effort should be 
made to have the collection calls made 
at the same time each month, so that 
the insured may “get the habit.” This 
can be easily arranged by systematic 
methods of collecting—American As- 
surance Agents’ Bulletin. 





The United States Health & Acci- 
dent gives the following object les- 
son: 

“For the past seven years we have 
had an agency in a city of over 150,000 
inhabitants, which has produced on an 
average of but twenty-three applica- 
tions per month during year 1907. A 
change was necessary and, therefore, 
a new district manager was appointed 
there on Feb. 1, 1908. This gentleman, 
though new in the business and an en- 
tire stranger in that city, wrote twenty- 
nine applications during February and 
appointed five agents who secured a to- 
tal of thirty more, and this in a city 
where two preceding district managers 
had declared business was dead and 
agents impossible to find. 

“He accomplished those results by 
earnest, conscientious and intelligent 
effort and states that this is not to be 
considered his best record for it took 
him ‘nearly two weeks to get things 
straightened out and acquaint himself 
with the lay of the land.’ He calls 
himself a ‘green hand’ but says he se- 
cured prospects enough during noon 
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hours in one week at the factories to 
keep a sub-agent busy on night calls 
for two weeks. 

“In further explanation of his plans 
and system of working, he states that 
he makes a house to house canvass and 
explains his proposition to the wives, 
and if they are interested, night calls 





and that 


are made to see the head of the house, 
in four cases out of 
where they are advised by the wives to 
come again, the ~ a of the hus- 
bands are secured. 

“He keeps in constant touch with 
his agents and by close application has 
made himself thoroughly familiar with 


five, 





the policies, so that he is easily able 
to not only post his agents to the full- 
est extent but also show them how to 
write business. We have many man- 
agers who are able to do likewise, 
but it is a regrettable fact that dozens 
fail to make the most of their oppor- 
tunities.” 

















Time isn’t exactly money but some 
agents spend one just as foolishly as 
the other. 


Did you ever think what a lot more 
business you could have done if you 
hadn’t made up your mind to begin to- 
morrow—Now is the time. 








CASUALTY RETURNS BY STATES 


Showing Premiums Received and Losses Incurred in 1907 on Several Lines 


Accident 

Company— 
BE IE. cpdntpctccescceccuccsnseet maces 
pe eee ospece Baee 





American Assurance 
American Bankers 
American Bonding ...... 


soeee 2,614 


American Fidelity ........... Ce ae 
RE ED eivdscdt.ceseicavenceve bed. eepewe 
Bankers Surety ....... a ee na-wdaealenss hieees 
Casualty Company of America........ ci ciee. e 
Commonwealth sualty ..... botidwwde pene 1,304 


Continental Casualty ............. ioessaces SGI 
Empire State Surety 
Sw a er Liability 

Federal Casualty ........... oseee 
Federal Union Surety ... 
Fidelity & Ca 
Fidelity & one 
PONE 6.65. 66.0.05.060000600000000000800060 
General Accident, Scot...........+.- scoonce nee 
General Accident, Pa... 36,664 


Sesesccoscocee IU,271 
of North America....... 


El stcciccnesenssan wenn 


7,071 


2 165,850 






eee ee eee eee eee eee . 


Great Eastern Casualty.............. 
Guaranty Compan 
Hartford Steam 

Dt  ctienanddtostebeteeseadeoie 
Lloyds Plate Glass... cccccccccccs 


ee aT pisbedsnaninke cocce Sh,000 
Maryland Casualty .............. PERS ES 16,777 
Wistrapeten GHOMY 2 cccccccvcccccccsece - 8,441 
TE st c66Rdccccdestescdecee seanns 
National Casualty ........ wiawilenesene tocon Se 
National Surety ...... Saderepevarecdosecensse sanns 






New Amsterdam Casualty. 
New Jersey Plate Glass........ é 
i i, Pt Ts A ccccecasnsnisenceeus -« ‘ 
North American Accident........ccccccccees 171,336 
Nor. & London Accident..... ppb ans ena ‘ 


eee eee eee eee eee eee 


43,012 


1,237 


SE occ cc pccnesececees eeu 
Phenix Preferred Accident..............++-+- i 
I nce cha dandusuaeesuee 127,751 
"i ” — ees era 
Title Guaranty & Surety.......... ee eo 
RENE Nc bbeude sen esesces jneean iteenwne 199,795 
Travelers Indemnity 

U. S. Cameety secncs 
U. 5. GRRES ccccccees 


U. S. Fidelity & Guaranty ............e0e00- 
U. S. Health & Accident.............. 

TE MET vadvesecccnceseeen a ik a echiaieaiee 
Woodmens Casualty ..... Cnxckehtwgleesdees 





76,363 
0 


Aetna Indemnity ......... o6ecebesn seenee 
Sates TA picesdceses ubqetpoerensseses e+ 185,425 
American Bonding ...........++ 


American Casualty ....... aed usnawaanane 13,156 
American Fidelity ........scessceesseesees 2,331 
American Surety ......... Sodesevcesoersone eeesee 


DOME TINE ivc054nbbnaness00e0e<6esees seeenn 
Casualty Company of America............. + 12,997 
Citizens Trust & Guaranty..... ose 
Commonwealth Casualty .........-seeeeee++ 17,884 


Continental Casualty ......ceseeesceeeeeees 102,479 
Empire State Surety .....ccccccccsccscccccess 1,688 
Employers LAGERG ccccccccoccccssesesccve 
FOGRE GNU sbicscceseconccssceepeseos SD 
Federal Union Surety ......-.-scesecesees ° 
PU Te GREED cnesnccacascecsansecges. SD 






PORES 1b oh ob ndig o 06h ohne phsdnssepancees 8,510 
General Accident, Pa..... PE A 
Creat TEN CRE cccccccssccesccccese BY 

IOS SH EE Senccssrcncresecece e 6eeuse 


Mlinois paety, Poere rey rs 
Lloyds Plate Glass ...... 

Maryland Casualty .. 
Metropolitan Casualty . 
Metropolitan Surety .... 





National Casualty .......... occcesceccces -+ 88,149 
National Serety ....00..cccccsedocseesecs 66 weenes 
New Amsterdam Casualty .........+++++00+ 14,616 
New Jersey Plate Gilets. ..ic.ccsccscssccsces sccsee 
NOW TO BMW Gc ccsaccccvcccscocs ese ceccece 
North American Accident ............+. «+. 102,431 


16,372 
30,967 


Pacific Surety Sih, Wpkbgdvetube striateets Sesave 
Pennsylvania Casualty ......... pee veseaone - 26,792 
Philadelphia Caoualty ........ecsecsecces eo 24,712 


Phenix Preferred Accident. . 
Preferred Accident .... 
Standard Accident . 





Tile Gee Gis io sds cccesvescties aenees 
Travelers Semacislienosnenedin sass 
Travelers Indemnity <1 .06<ccccscccecseccese 632 
U. S. Casualty 27,859 
U.S. ; 83,416 
EM incididinctavedabesdes'rscnbe 32 
_ 


*Health business included accident business. 





Premiums. Losses. 


"7,267 


eeetee 


1,891 
440 


74,887 
221 
12,517 
1,274 
"75,059 


11,480 
17,249 


5,117 


8,179 
9,576 
81 


"5,881 


46,281 
100 


49,660 
‘64,844 


‘0,416 


30,731 


61,392 


4,999 
853 


62,348 
22,164 


18,389 

1,006 
38,248 
"6,285 


87,993 
4,813 
12,978 
14,008 
4,642 
5,795 
17,656 
48,271 


105,848 
15,791 


34,222 


Premiums. 


$10,678 


16947 


638 





Losses. 
$ 6,629 
"4,664 

1,130 





ILLINOIS 


-—Burglary.—, -—Fidelity and Surety. - 
Premiums. Losses. 


$16,625 $ 6,964 


16,057 489 
39,019 16,930 


43,784 15,668 
90,035 "7,297 


eeeeee 


‘87,561 


131,702 


“1,609 = 4,284 





6,542 7,208 
103,247 
"16,179 "43 


OHIO 


29,107 


20,923 
34,753 









"39,218 =” 7,994 
ee 


27,189 


111,436 21,106 


"10,982 719 








Premiums. 
11,414 
2,209 
Bal 


33,385 
81 
2,755 

* 


25,549 


3,775 


ooomes 
78 


eeeeee 
7 


eeeeee 


5,780 


471 


"8,968 


4,598 





"5,655 
13,200 
, 8842 


5,886 
10,466 


Health. ~ 
Losses. 


260 


"814 
1,746 
“4,661 


1,607 


11,889 





"1,767 





c—Liability.-——, -———-Plate Glass.——, ——Steam Boiler.—, 


Premiums. 


316,146 


21,100 


43,090 


eeeeee 


"10,582 
279,556 


102,585 
118,375 


422,075 
71,278 


sses. 


eeeeee 


eeeeee 
eeeeee 


216,578 
58,983 








14,977 
128,077 


eeeee 


43,610 


127,118 





119,608 


277,991 
1,575 
2/610 


eeeeee 


eeeeee 





8,047 
90,886 


eeeeee 

















Premiums. Losses. Premiums. 
Saene.. <O GEee--. Bresecs 
"9,778 =” 4,831 ‘29,962 
*"5,726 *"" g2 
21,966 
uals. -\\ panes 98,629 
96,722 15,855 ...... 
14,584 6,572 — 7,454 
39,985 13,008 cocsce 
16,168 5,551 |....- 
64,559 [— 8=3——<‘iétr WG 
42,324 Be cece 
ik  aaeat "3,821 
1212 ef Oat 
90,146 j§j§-. 6,887 secece 
28,018 §§§ 16,950 ...es. 
nue (ideo 826 
Seosce 8 8=©— won ve 2,461 
5,457 S246 0 28=—s_ i ccces 
"43080 439 
"1,050 891 
“"e16 =” 364 0S 108 
12,209 “4,608 31,660 
ketone axaunh 64,419 
23,080 «97,345 =k... 
7,826 3,043 7,100 
12,978 GASP © cescve 
eet BRB 8 Steacs 
11,446 GS06 = cecccs 
8,952 3,917 ° ° 


eeeee 
eeeeee 
. * 
eee . 
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eeeee 





eeeee 


10,186 


"8,601 


eeeeee 
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FIRE INSURANCE Co. 








(A “Meyercord Siga,”” Reproduced in Miniature) 


Meyercord 


Decalcomania 
Wood Panel 
Calendars 


are so much better than the old style “‘paper and 
card-board” product that no one cares to draw the 
We have sounded the 
knell of the paper calendars. 


comparison but ourselves. 
For beauty, useful- 
ness and permanence, we carry the palm. 


These calendars consist of a wood panel in 
natural oak, mahogany, and other finishes, highly 
polished, to which we attach a daily calendar pad. 
This pad can be renewed at little expense 

No better way of being sure that 
your customers have you in mind. These 


annually. 


4, .%, paael calendars are made of various 
%, % sizes. Let us submit sample or ori- 
@ % 
a “%G, Ne ginal sketch. 
é, oo Ss 
way”? 
e @ © 
% ~* 7; % 
a wa & On 
ge & Or 
se, @ >, on 
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STANDS 


TO 
REASON 


THAT 





‘OF THE WORLD ° 
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LIMITED 





(A “Meyercord Sign,”’ Reproduced in Miniature) 


Although 


Meyercord 


Decalcomania 


Wood Panels 


in character and make-up are purely ornamental, 
yet in getting results they have proven their useful- 
ness to be greater than any other medium in this 
line. 


In artistic value they excel so far as to compli- 
ment any one to whom they are sent, thus assuring 
these panels a place of prominence in all offices. 


A Meyercord Wood Panel embodying your trade- 


mark or name is a LASTINC, EFFECTIVE 
BUSINESS PRODUCING ADVER- 
TISEMENT. 


The Meyercord Co., Inc. 


1107-1108 Chamber of Commerce 


CHICAGO 


American Manufacturers of Guaranteed 


Decalcomania Transfers 


April 30, 1908 

















